















































THE « WESTERN | 
LUNDERWRITER 


A Weekly Newspaper of Insurance 





. Published Thursdays . 








FTH YEAR. ’ 
rrr vor CHICAGO AND CINCINNATI, THURSDAY, JULY 25, 1901. So Cansctuun 
THE LEADING FIRE INSURANCE COMPANY OF AMERICA. INCORPORATED 1819. CHARTER PERPETUAL. 
O. WEEKS, Vice-President, 
TM HL KING, Secretary. WM. B. CLARK, President. HENRY FREES, t Assistant Secretaries. 
NORTHWESTERN BRANCH, OMAHA, WEB. 
WM.H.WYMAN,  W.P,HARFORD, 
i... ae General Agect. "Aut General Aget 
Total Liabilities......+.ssseeeees 4,047,342 69 PACIFIC BRANCH, SAN FRANCISCO, CAL 
Docs orchowecencescens 5,309,951 03 BOARDMAN & SPENCER, General Agents 
Surplus to Policyholders.... .... 9,309,953 03 INLAND MARINE DEPARTMENT, 
Losses Paid in 82 Years......... 88,243,132 93 CHICAGO, ILL,, NEW YORK, 
145 La Salle Street. 52 William Street, 














WESTER BRANCFEH: 


KEELER & GALLAGHER, General ery SETNA BUILDING, 413 VINE ST. 


SINOINNATI, COMIC. 





An appointment as agent of the CONTINENTAL is a 
sure cure for all the worries, cares and doubts that 
threaten agents of companies with limited assets; 
constantly changing underwriting ideas; or managements 
of uncertain permanence. 


FOR AGENCY APPLY TO 


THE CONTINENTAL FIRE INSURANCE CO., 


PRINCIPAL OFFICE, 46 CEDAR STREET, NEW YORK. 
WESTERN DEPARTMENT, RIALT@ BUILDING, CHICAGO, ILLS. 








D, W. C. SKILTON, President. J. H. MITCHELL, Vice-President. 
EDW. MILLIGAN, Secretary. JOHN B. KNOX, Assistant Secretary. 
Surplus to Policyholders, $3,242,549.93. Total Losses Paid, Over Forty-Six Million Dollars, 






CASH CAPITAL, TWO MILLION DOLLARS. 
PHEENIX ; Outstanding Loses, $253,062.15 Assets, $5,583,494.25 Reinsurance Reserve, $2,057,882.17 Net Surpless, $5,242,549.93 


THE WESTERN AND SOUTHERN DEPARTMENT, 
Northeast Corner Fourth and Elm Streets, CINCINNATI, OHIO. 





LOVEJOY & SPEAR. Managers. AGENCIES IN ALL CITIES AND ‘TOWNS. 




















THE WESTERN 


UNDERWRITER. 








Cooper 


Firelnsurance Company 
OF DAYTON, O. 


Cuas. D. Megan, 


President. 


H, E. Mean, 


Vice-President. 


Cuas. W. SCHENK, 


Secretary. 


The Obio General Agency 


COMPOSED OF 


UNITED STATES FIRE INSURANCE CO of New York, #. ¥, 
ALLEMANNIA FIRE INSURANCE CO of Pittsburg, Pa. 
A. K. MURRAY, General Agent, 

Offices: 315 W. Fourth St., 


Agents wanted at desirable points. CINCINNATI, OHIO. 
Remember: The Ohio General Agency is a Home Institution. 





Successors to 
Centinental Assurance Co. of North America. 
Northwestern Benevolent Society. 
Metropolitan Accident Company. 
Railway Officiailsand Employes Accident Associatica. 


ontinental 
asualty 
ompany. 


CASH CAPITAL, $300,000.00. 


General Offices: 


Writes 


Liberal Policies. 
Low rates and 
Prompt 
Adjustments. 


134 [Monroe Street, Chicago, Ill. 
ACCIDENT 


‘chen LSUalIce. 


GOOD LIVE AGENTS WANTED. 


OHIO’S LEADING AGENCY COMPANY. 


Cincinnati Underwriters 


COMPOSED OF 
EUREKA | SECURITY 
Fire and Marine Insurance G. | Fire Runranee Company. 


Oncanizap 1361. 
OAPTTAL $100,000. ASSETS $208,788. ime," ASSETS $273, 78. 
SURPLUS $196,910. 


SUBPLUS $101,308. 
COMBINED STATEMENT. 
Capital §250,000. Assets §u08,008.80. Surplus $396,892.19, 


F. A. ROTHIER, President. Cincinnati, Ohio. 





1825. 1901. 


Firemen’s Insurance Company 


OF BALTIMORE, MD. 


G. W. POHLMAN, 


General Agent for State of Ohio, 21 E. 3d St., Cincinnati, O, 
G. E, MEEKS, Special Agent, Columbus, O. 


1DSOl1. 


INSURANCE 


NATIONAL insurance 


OF CINCINNATI, OHIO. 


General Insurance—State of Ohio Only. 
G. W. POHLMAN, 


President. 





E, W. BURNET, 
Secretary. 


GARDNER E. MEEKS, State Agent, 
Columbus, Ohio. 





Columbia 
INSURANCE COMPANY 


OF DAYTON, O. 
CONFINES ITS BUSINESS TO OHIO. 


> &. tam, > 5 Soe, 





Merchants and Manufacturers 
INSURANCE COMPANY, 


Cincinnati. 


CHARTERED (838. PERPETUAL. 


Capital - $150,000 Assets - $296,031 
Surplus to Policyholders - $237,007 


Wiuiam H, Catvert, President. 


131 East Third Street. 


Winrtetp S. Huxitt, Jr., Sec’y. 


Telephone 787 Main. 





Ohio Farmers Insurance Company 


LE ROY, OHIO. 


Fire, Lightning and Tornado Indemnity. 


Carefully Invested Assets on Januarv ‘st, 1905, of $1,318,486.00, reserved 
as follows for the protection of policyholderss 


Reserve for re-insurance 


5 149,731.03 
5 guietlbiddniialitineiagill $1,118,486.00 


JAS. C. JOHNSON, Presipent 


M.L. BENHAM, Secretary 


==" ORCANIZED IN 1848 
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UNDERWRITER. P 








OFFICERS: 


F. H. Nicnors, Asst. Secretary. 
W. L. Eaton, Gen’l Attorney. 


D. ¥. Wrrrer, President. 

ARTHUR REYNOLDS, Vice-President. 
G. W. Marquagpt, Treasurer. W. H. Kennepy, Supt. of Agents. 

Cc. C. CROWELL, Secretary. J. F. Kennepy, M. D., Medical Director 


THE NORTHWESTERN LIFE and SAVINGS COMPANY 


OF DES MOINES, IOWA. 
ESTABLISHED 1896. 
CAPITAL STOCK, $100,000.00 
(rutty Pap.) 

The NORTHWESTERN LIFE and SAVINGS COMPANY sells the original plan 
of the ten-year endowment investment policies in shares in place of thousands. One 
share costs $2.50 a month; 87.50 a quarter; $15.00 semi-annually; or $30.00 an- 
nually. Each share is ng to produce the sum of $300.00 in ten years, with 
the additional profit of interest, lapses, and all interest on such lapse fund, all fines 
and penalties for reinstatement of lapsed policies. No medical examinations required 
on these shares. Policies written from one share to one hundred. Premiums the 
same from five to sixty years,and both sexes are eligible. A plan that reaches far on 
the investment lines, also giving a reasonable amount of insurance in case of death. 
Loans 64 per cent of the premiums paid after the third year. Gives one year to re- 
instate in case of lapse, thus making a policy easy to maintain. No possible chance 
of loss, as every dollar is guaranteed to the policy holder whether he lives or dies and 
is secured with a deposit with the State of lowa. 

AGENTS WANTED. 


Experienced agents should investigate this plan, as it is the easiest seller ever 
puton the market. A few g general agency contracts wil} be given in Illinois. 
Any honest, capable, industrious man or woman can obtain permanent positions with 
this company. Send for our helps and hints to agents, and our policy prospectus. 
Address or call on F. G. HOAGLAND, 


State Agent, 
4th Floor Illinois National Bank Building, Springfield, Illinois. 
TRUSTEES: 

G. W. Marquardt, President Marquardt Savings Bank; Arthur Reynolds, Pres- 
ident Des Moines National Bank; John Herriott, Ex-Treasurer State of Iowa; G. D. 
Ellyson. Cashier Marquardt Savings Bank; D. F. Witter, Ex-Ptesident Iowa Loan & 
Trust Co.; J. H. Blair, Secretary Iowa Loan & Trust Co.; C. L. Gilcrest, Wholesale 
Lumberman; F. C. Macartney, Proprietor Kirkwood House; M. M. Reynolds, Presi- 
dent Guthrie Co. National Bank, Panora; W. L. Eaton, Representative Mitchell Co. 
Osage; H. H. Green, Presiding Elder M. E. Church, Dubuque;,W. H. Kennedy, Sup. 
Agents, Des Moines; J. B, Tinker, Mason City; F. H. Nichols, Des Moines; C. C. 
Urowell, Des Moines. 


ASSETS, $463,329.93 





Instituted in Reign of Queen Anne, A. D., 1714. 


Union Assurance Society of London 





No Overhead 
Priting. 


Loyalty to 


Local Agents. 
No Dual 


Agencies. 














UNITED STATES OFFICES: 


Society’s Building, 


No. 35 Pine Street, New York, Hall & Henshaw, Managers. 
No. 171 La Salle Street, Chicago, Hall & Henshaw, Managers. 
No. 35 Kilby St., Boston, Hall, Henshaw & Gilmour, Managers. 
English-American Bldg., Atlanta, Ga., George N. Hurt, Manager. 
Mining Exchange Bldg., Denver, Col., Gerald L. Schuyler, Mngr, 
AGENTS IN ALL THE PRINCIPAL TOWNS AND CITIES. 


0.2.9.6 6% .% 2.8 2 © 2 2 2 2 2 9 2 2 22 98, 2.8. .8..8, 
(nae bat eat et bad et et ae a 














THE 


Metropolitan Life Insurance Co. 


(incorporated by the State of New York.) 


“The Leading Industrial Insurance Company in America.” 








Is represented in all the Principal Cities of the_United States 
and in Conada. 


The Payment of over Two Hundred and Fifty Death Claims Daily 


TELLS OF THE GOOD IT DOES. 


INSURANCE IN FORCE OF OVER $900,000,000 
Attests its Greatness and Favor with the Public. 


PERMANENT, PROFITABLE AND PROGRESSIVE EMPLOYMENT. 
AGENTS WANTED. 


Any honest, capable and industrious man, who is willing to nm at the bottom 
and acquire a complete knowledge of the details of the Sustones by diligent study and 
practical experience, can, Ls Sy yr capacity, establish his claim to the 

ighest position in the field. It is within his certain reach. The copartualites for 
merited advancement are unlimited, All needed explanations will be furnished upon 


application 7 ones Superintendents in any of the principal cities, or to the 


m Avenue, New York City, 








OFFICERS, 


R, HeGEman, President, J. THompson, Cas* le~ and Ass’t Sec’y 


—_s FISKE, Vice-President. 
GrorGe H. Gaston, 2d Vice-Pres’t, 
GEORGE B. WoopWARD, Secretary. 
Tuomas H. WILLARD, Medical 


AMES S. RoBERTS, Ass’t Secreiary. 

AMES M. CRAIG, Actuary. 

ON, STEWART L. WOODFORD, Counsel. 
. A. S. Eniomt, Ass’t Medica’ Virector. 





. 








CUMMED POLICY LABELS. 


PRICE LIST 


COLORS. EMBOSSED. 
Red and White, Black 
Blue and White. and Green 
or Chromatic. Gold Bronze. 
] Sere 00 §$ 4.50 $ 5.50 pS ere $10.00 
(re 3.75 5.50 6.50 Ss rr 15.00 
aS 4,50 6.50 7.50 Pe TB wecesas 25.00 
, =e 6.00 8.00 10.00 
| ar 10.00 12.00 34.00 


WE GUARANTEE SATISFACTION. 


THE WESTERN UNDERWRITER CO. 


164 La Salle Street, 413 Vine Street. 
CHICAGO. CINCINNATI. 


Tel. M. 2914. Tel. M,. 2077. 
SEND FOR SAMPLES. 





4, W. GHAMPLIN, eaceior W. FRED MCBAIN, eco-v ano wanes. 


MICHICAN’S 
LEADING COMPANY. 


CRAND FIRE INSURANCE 


COMPANY, 


RAPIDS  ccseo csrios, mon 








ESTABLISHED 1853, 


coe TH Bocce 


THURINGIA INSURANCE CO. 


OF ERFURT, GERMANY. 


UNITED STATES DEPARTMENT: 


100 William Street, - . . NEW YORK. 


F.G. VOSS, Manager and Attorney. 








UNITED STATES BRANCH, 
HARTFORD, CONN. 
GEORGE E. KENDALL, Mawacea. 


The Western and Southern 
Life Insurance Company 


OF CINCINNATI, 
PAID-UP CAPITAL, - - - 


PRANK CALDWELL, Prest. 





OHIO. 
- $100,000.00 


W. J. WILLIAMS, Secy. 


t2°GOOD LIVE AGENTS WANTED. 









4 THE WESTERN UNDERWRITER. 








G. L. DOBSON, President. 
D. G. EBDUMNDSON, Vice-President. 
A. S. STULTS, 2nd Vice-President. 
LEWIS SCHOOLER, [ledical Director, 


LIVE AGENTS! | 


P. M. STARNES, Secretary. 

FP. A. DURHAN, Asst. Secretary 
N. E. COFFIN, Counsel. 

G. A. VANDERSLUIS, Actuary. 


HERE IS YOUR CHANCE TO MAKE MONEY. 


Investigate the plan of the 


NATIONAL LIFE & TRUST CO. 


A LECAL RESERVE, RECULAR LIFE INSURANCE COMPANY. 
Capital Stock, - - 


"7 ENDURING AS~ 
3 


the State of lowa. 
Participating basis. 
> acting as general agents. 


Manager for Michigan. 





Look into the conditions of our Guaranteed Ten-Year Endowment Gold Bonds. 
issued by this company is protected by a deposit of approved interest-bearing securities with the Auditor of 
This company also issues regular level-premium legal-reserve life policies on the Non- 

Now r bes time to secure the choicest territory. Special inducements to men capable of 
ress 


C. C. OTIS, Hammond Bidg., Detroit, Mich., 


DES MOINES, 1A. 
200,000 


Every bond or contract 


A. S. STULTS, 2d Vice-President and Manager, 
Central Dept., Tacema Building, Chicago. 


TRUE and DEMING, Matthews Bidg., Milwaukee, Managers for Wisconsin. 





Federal Life InsuranceCompany, 


CHICAGO, ILLINOIS. 
THE BEST IN THE WEST. 


The BEST COPIPANY, with BEST POLICIES, BEST 
CONTRACTS and BEST TERRITORY for BEST [iEN. 

District Managers wanted for Illinois, Ohio, Michigan 
and Wisconsin. 





Clean producers only. 
No rebaters or office workers. 


—_ ADDRESS —- 
Superintendent of Agencies, Home Office. 


- Central Accident . 


....Insurance Company, 
Park Building, PITTSBURG, PENN. 





Capital and Surplus over - = $200,000. 





SPECIALTIES: 
An Accumulative Combination Accident Policy --- The 
best policy written. 
New Plate Glass Policy---Mo1~e cefinite and liberal than 
other policies. 


_— 


The above contracts are che best to buy and the best to sell. 





AGENTS WANTED. 





The Potomac 


Life Insurance Company. 


HOME OFFICE, COLUMBIAN BUILDING, 
WASHINGTON, D. C. 





PAID-UP CAPITAL, $125,000. 





Reliable agents wanted in all parts of the country. 


FIRE TORNADO 


PHENIX 


INSURANCE COMPANY 


OF BROOKLYN, N. Y. 


rs 








Western and Southern Department, 205 La Satle Street, Chicage 


J. H. LENEHAN, General Agent 
CHAS. R. STREET, Ass’t Gen’! Agent 





THIRTY-FOUR YEARS OLD. 


Millers & Manufactirers Insurance CO. 


MINNEAPOLIS, MINNESOTA. 


c. 8. SHOVE, Prcsioenr. F. S. DANFORTH, Secretary. 4.43. HUSS, Ase’t Sec’v. 


Losses Paid Since Organization................. $1,305,895.37 


Dividends Paid Since Organization.............. 168,155.94 


F, K. HOGUE, Toledo, Ohio, ’ General Agent for Ohio. 





The NORTHERN CENTRAL 
LIFE INSURANCE CO., 


535, 536, 537, 538 and 539 The Spitzer Bidg., 
TOLEDO, OHIO. 
Has the cleanest and best contracts sold. 


Policies in Amounts from $100.00 to $25, 000.00 
Payments Monthly, Quarterly, Semi-Annually or Annually. 


GRAND OPPORTUNITY TO AGENTS for Territory in 
Pennsylvania, West Virginia and Michigan. 


W. S. MATTHEWS, J. G. ROBISON, 
President. Secretary. 








THE WESTERN 


UNDERWRITER. ¢ 








— 








ASSETS (Market Values), 
Jan. 1, 1900, $69,419,717.78 


LIABILITIES, N. J. & N.Y. 
Standard, . $63,794,024.56 
SURPLUS, . . $5,625,693.22 


Policies Absolutely Non-Forfeit- 
able After Second Year. 


WANTED — Reliable and energetic 
Agents.... For particulars, address the 





AMZI DODD, 
President. 


THE. 
Mutual 
LIFE INSURANCE 


COMPANY, 
NEWARK, N. J. 





. 

IN CASE OF LAPSE the Insurance 
is CONTINUED IN FORCE as long as 
the value of the Policy will pay for; 
or, if preferred, a Cash or Paid-up 
Policy Value is allowed. After the 
second year, Policies are INCON- 
TESTABLE, and all restrictions as to 
residence, travel or occupation are 
removed, 





Benefit 





The Company agrees in the Pol- 
icy to Loan up to the Cash Surren- 
der Value, when a satisfactory as- 
signment of the Policy is made as 





Company direct, or either of the State 


Agents, whose name, address, and terri- A. S. JOHNSTON & CO., 


State Agent for Michigan, 
Office, Campau Bldg., 
DETROIT. 











collateral security. Losses paid 
immediately upon completion and 


L. D. DREWRY, 
approval of proofs. 


State Agent for Ohio, 
Office, The Pike Bidg., 
CINCINNATI. 














tory are given herewith. ... 
TO POLICYHOLDERS 


[0 BE FAITHFUL *° sno ccewre 


Is the motto of the management of the Union Mutual. To serve 
all interests impartially. To treat all parties with consistent 
candor. To issue policies of pronounced liberality. To make 
all death payments with the utmost promptness.- To be fair in 
all dealings. Honest, capable agents can always have employ- 
ment with us. 


UNION MUTUAL LIFE INSURANCE CO., 


(INCORPORATED 1848.) Portland Maine 
* ° 

ARTHUR L. BATES, Vice President. 
Address either 


THORNTON CHASE, Supt., 84 Adams Street, Chicago, Ml. 
EDSON D. SCOFIELD, Supt., 1110 Am. Tract Soc. Bldg.. 150 Nassau St., New York City. 


FRED E. RICHARDS, President. 





—— 





ORDINARY and 
INDUSTRIAL 


GOTH SEXES, AGES ¢ Te Te. 
Policies Easy to Sell, 
Amounts $15 to $100,000. 


AGENTS WANTED. 


The Prudential Insurance 
Company of America. 


40HN F. DRYDEN, Paceroenr. 
Home Office, NEWARK, N. J. ts 


HENRY BOHL, Sup’t of Agencies, Ohio and Indiana, COLUMBUS, ©. 


PRUDENTIAL “e_~= 


>) 








1860. 





THE 1901. 


United States Life Insurance Co. 


IN THD Criry OF NEW YORK, 
GEORGE H. BURFORD, President. 


GEO. G. WILLIAMS, - President Chemical National Bank, 
FINANCE ig af 5 TUCKER, Ten ae ee 
COMMITTEE, Z. H. ae Importers’ and Traders’ Nat. Bank. 
JAMES R. PLUM, - - - - - - - - Leather. 


Active and successful Agents who desire to make DIRECT CONTRACTS with this 
well-established and progressive areas. thereby securing for themselves not only 
an immediate return for their work, but also an increasing annual income commen- 
surate with their success, are invited to communicate with RICHARD E. COCH- 
RAN, 3d Vice-President, at the Company’s Office, 277 Broadway, New York City. 


5 
Assets over $8,000,000. Insurance in Force, over $40,000,000. 





AGENTS FIND 


Fidelity Mutual Life Insurance Co. 


OF PHILADELPHIA 
A GOOD COMPANY TO WORK FOR BECAUSE: 


IT TREATS EVERY AGENT WELL. 

Merit is recognized and rewarded. 

The Company pays the full worth of services. 
Contracts are made direct with the company. 

Agents are in personal touch with the chief officers, 
Every facility is afforded for success. 





Any Up-to-date Man may make an Excellent Agency Contract 
with the Company, by addressing, with references, 


ALEX. licKNIGHT, 


L. G. FOUSE, President. Vice-President. 


INSURANCE 
COMPANY, 
OFFICE: 
Company’s Building, 
308 and 310 Wainut St., 


PHILADELPHIA. 


- % 500,000.00 
1,729,708.58 

- 247,362.42 

- $2,477,069.00 


THE AMERICAN FIRE 





i H ~ 
CASH CAPITAL, - e 
Reserve for Reinsurance and 
Surplus over all Liabilities, 


all other claims, - 
TOTAL ASSETS, JAN. 1, 1901, - - - 


THOS. H. MONTGOMERY, President. 
WM. F. WILLIAMS, Ass’t Sec’y. 


NELSON B. JONES, 


Special Agt. for Michigan, Ann Arbor, Mich. 


P'CHARD MARIS, Sec'y and Treas. 
WM. B. KELLY, Gen’! Mgr. 


CHARLES L. HECOX, 
Special Agt. for Ohio, Co!umbus, Ohio 





INCORPORATED 1866. 


GERMAN INSURANCE CO. 


. OF FREEPORT, ILL. 
The Largest and Most Successful Fire Insurance Company In the West. 





| Assets, January 1, 100)... 2. 22. ccrcccccccccccccccccseses $3,656,401.59 
i. 8 PROT Tiree rier 200,000.00 
Liabilities, including reinsurance. .............sseseeee coves 2,181,179.89 


| NwT SURPLUS...........ceeeeereeeecesensesessesereces «eel, 275,221.70 


| Cc. O. COLLMAN, Pres. 
HENRY BAIER, V.-Pres. 
D. B. SCHULTE, Treas. 


WM. TREMBOR, Sec. 
F. M. GUND, Ass’t Sec. 


| THOS. H. SMITH, State Agent, Dayton, Ohio. 
CARL H. SMITH, Special Agent, Dayton, Ohio. 





INSURANCE Co. 
OF KENTUCKY 
Incorporated 1866. 


MUTUAL LIFE 


GEO. W. MORRIS, President. W.W. HITE, Vice President. 
DAVID MBRIWETHER, Secretary. JOS. PETTUS, Treas. 


Home Office, - Louisville, Ky. 


enc lo cs alee ebehaucdtanbawaes $3,018,714.23 
ESS i eee ae ee a 191,509.23 
Total Death Claims and Endowments Paid........... .... 3,'700,821.74 


$200,000 in Bonds deposited with the State Treasurer for the Benefit 
ofall Policyholders, All claims paid promptly upon receipt and ap- 
Proval of proof of death, 
ROBERT SIMPSQN, State Agent Ohio, and Kenton & Campbell Counties, Ky. 
Pike Building, - CINCINNATI, OHIO. 
C. F. WHIPPLE, General Agent, 715 The Cuyahoga, Cleveland. 


CERMAN IA FIRE INSURANCE 


COMPANY... 


| 62 and 64 William Street, Cor. Cedar, NEW YORK. 
Statement, January 1, 1901. 


Cash Capital............ 00000 900000 C00C8 cece on cose esses ee seee cece cces coceee $1,000,000.08 
| Reserve for Unearned Premiums.................+..sss.s00tsseeseeeesees. 1,568,778,08 
| Reserve for Losses under Adjustment................ cccceeeees cccseesees 


81,571.60 


| Reserve for all other claims eve 42.475.41 

ING .Gatns Lotuhiin adie dinweninn dani doer Gent cisawalcscannd > . 2,275.975.89 
TE een Ee ere 
| 





HUGO SCHUMANN, President. 


Fr, Von BEENUTH, } vice-Presidents, 


Cc R 
Gxo. B. Epw. 3 HARLES RUYEHAVER, Secretary. 


Gustav KEeur, Ass’t Secretary. 

| WESTERN DEPARTMENT, 

BG. HALLE, » Royal Insurance Bidg., Chicage, IL 
. W. CLAYTON, State Agent, Trey, oe. 








6 THE WESTERN 


UNDERWRITER. 








Established 1865. 
THE 


Frankfort Marine, Accident and Plate Glass 


Insurance Co., 
OF FRANEFORT-ON-THE-MAIN, GERMANY. 


Employers and Public Liabilities, Elevator Insurance, Workmen’s 
Collective, Individual Accident, and Plate Glass. 

For the security of Policyholders in the United States of America, 
a deposit has been made in the State of Massachusetts, of $200,000.00 
in United States Bonds, 


UNITED STATES DEPARTMENT, 


100 WVilliam St., New York, N. Y. 


F. G. VOSS, ManaGER AND ATTORNEY, 


GERMAN 
Fire Insurance Company, 


OF WHEELING, W. VA. 


ORGANIZED IN 1867. 
Cash Capital, $100,000. Net Surplus, $120,718.08 


WM. F. STIFEL, President. 
F. RIESTER, Secretary. ANTON REYMANN, Vice-Pres’t. 


S. W. RICE, Special Agent. 





«2 OH'1O ONLY .- 


THE OFNO LIFE 


INSURANCE COMPANY, 
BELL BLOCK, CINCINNATI, OHIO. 





An Ohio Company for Ohio People, Conducted Strictly on a Scientific 
Reserve Basis, Under the Stipulated Premium Law. 


ALL THE POPULAR FORMS OF POLICIES. 


Premium Payments made Anaually, Semi-Annually, Quarterly of MONTHLY. 
A Home Company Under Respomsible Management. 


OFFICERS AND DIRECTORS. 
President, O. J. RENNER, of Renner, Gordon & Renner, Attorneys. 
Vice-President, FE. C. S'TEINKE, Sec. and ‘reas, The Grau Piano Co. 
Secretary, COLON SCHOTT, of Tafel & Schott, Attorneys. 
Treasurer, M. L. ALEXANDER, of M. L. —_—- Co., Fire 'nsurance. 
Medical Director, S. H. SPENCER, M. 
Manager, W. A. HUNTER, 
General Counsel, PHILLIP RE NNER, of Renner, Gordon & Renner, Attorneys. 


Agents of good address and character wanted inall the cities of the state of Ohio. 





INSURANCE COMPANY 


OF THE 


STATE OF ILLINOIS. 


ROCKFORD, ILL. 


One of the few companies to show gain in 1900. 


Increase Net Assets. Erne ener naam .. $46,754.79 
Ancrease Reinsurance Reserve.. ciaeianseaknn shakiaees ee Oe. 44,724.3 


Writes Fire, Lightning and Tornado 
Insurance. 


GEO. F. PENFIELD, Secy. 


: Rockford, Il. 
W. H. FULLER, Ohio State Agent, 


Cleveland, Ohio. 





EMPLOYERS’ LIABILITY ASSURANCE CORPORATION, Ltd. 


OF LONDON, ENGLAND. 
Appleton & Dana, Managers and Attorneys United States Branch. 


Original and Leading Liability Company. 


THE MOST ADVANCED AND PRACTICAL PERSONAL 
ACCIDENT AND SICKNESS POLICIES. 


TOTAL AVAILABLE RESOURCES, = = = $5,600,000.00 


GENERAL AGENTS! 


B. M. & GEORGE D. ALLISON, Southern Ohio, West Virginia, Tennessee. 
39 East Third Street, Cincinnati, O. 
PACKER & CLARK, Northern Ohio, 208 Superior Street, Cleveland, oO. 
ROBT. ZENER & CO., Indiana and Kentucky, ‘Talbott Block, Indiana olis, Ind, 
GEO. A. GILBERT, Illinois, lowa and Nebraska, 184 La Salle St., Chicago, Ill. 








FOR OVER THIRTY YEARS 


THE CONCORDIA FIRE of Milwaukee has pursued a 
settled, conservative policy as a stanch Western fire insur- 
ance company. 


Its Solidity and Permanence 
Are fully established with its agency corps and the insuring public. 
Local Agents of the Middle West: 


WHAT BETTER AND MORE WORTHY OF HONEST SUPPORT 
THAN THE CONCORDIA? 


Agents readjusting their representation on a non-union basis address 


WILLIAM B. BIERCE, General Agent for Ohio and Michigan, 
Whitney Opera House Block, Detroit, Mich. 





S3ran0 ANNUAL STATEMENT 


UNITED STATES BRANCH 


Liverpool & London & Globe 


INSURANCE COMPANY -. 
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Cincinnati General Agency: 
4s. M. DE CAMP, General Agent Ohio, Indiana, Kentucky, 
Tennessee, Arkansas and West Virginia. 


Northwestern Department : 
205 LA SALLE STREET, ° “ ° CHICAGO. 
WILLIAM S. ——w GEO. H. MOORE, } ass't Secretaries 
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ERRATIC POLICY OF SOME BIRE COMPANIES. 


Local agents in the West are now getting a 
of the various styles of underwriting. 
Some companies seem to make a specialty of 
varying their line sheet and prohibited list with 
every change of the wind. It is true that re- 
insurance laws have forced some companies 
to cut down gross lines, but in this discussion, 
we refer to net lines. 

Agents are very much agitated when their 
companies begin to waver, attempting to run 
with the tide, and tack their sails to go with 
the wind. We see a liberal policy in good 
times, and a restricted one in bad times. A 
few risks of a certain class burn, and some 
institutions get excited and cancel kvery- 
thing of the kind. There is no permanency 
about that kind of underwriting, nothing upon 
which agents can base the future. It is a 
weather-vane sort of underwriting, and never 
will pay. 

The old stand-bys run about the same year in 
and year out. They change only when basic con- 
ditions change. Agents know where to find 
them. The interrogation point is removed 
from the punctuation nomenclature of such 
companies. An agent should appreciate such 
a company. The kind of sea makes no differ- 
ence, for it is prepared for all weather. 

In this sifting out and variation, 
agents are really getting on a clearer footing. 
“ few years ago, if a company did not write 
what the agent desired, one could be gotten 
to take the risk and pay even a higher commis- 
sion than the old one. Now, with the row- 
boat crew turning tail, agents see where their 
interests are best conserved. They can easily 
ascertain what companies can be depended on, 
and they are getting more careful. 

We believe more vigilance is being used 
local ranks, a desire to protect and save what 
they have, and not put their agency in jeopardy 
by wild flights and seeking high commissions. 
They are willing to do their best by companies 
that are here to stay, and show methodical 
systems of management. The cleansing 
process is, therefore, having a salutary effect. 


taste 


process 


FOLLY OF RATE BULLDOZING. 

Never was there a better example of the 
folly of the assured in trying to beat down his 
rate to an unprofitable point for the companies 
and hampering them with hostile laws to force 
rates further down, than is shown in present 
conditions of underwriting. 

With losses very heavy and expenses high, 
companies have been forced 
Others have 


into retirement. 
had to readjust their lines and 
discriminate more sharply in selection of risks. 
The result is that underwriting capacity has 
been cut several points. Many large 
risks the insurance they desire. 
They are seeking in every direction for in- 
demnity. Agents are scouring this country 
and Europe endeavoring to get companies to 
take a line. 

In many cases these are the very risks whose 
Owners attemped to’ browbeat the companies 


down 
cannot get 


as to rate. They are now willing to pay to 
get The result will be that rates 
will be boosted up higher than they should, 
because the companies that remain in the field 
are not going to carry 
regular rate. They will 
premium on the tariff. 
The folly of unprofitable rates always comes 
back home. It is far more 
a reasonable rate, 


insurance. 


the 
substantial 


any larger line at 


want a 


satisfactory to pay 
so that demand and supply 
in underwriting capacity can be kept uniform. 

A local agent gives the following very terse 
answer to an inquiry as to the 
fire in his town: Cook stove, 
dead, 


cause of the 


woman, coal oil 


can, woman house 


discovered. 


damaged, can un- 





HE LOVES THE SPECIAL AGENT. 

Some weeks ago THE WeEsTERN UNDERWRI- 
TER passed a bit of comment on the 
town special agent,’’ which at the time created 
a stiff breeze. Shortly after the article ap- 
peared one of the Ohio field men received an 
anonymous letter, signed “Inquirer,” which 
has just reached this paper, and is given as 
follows: 

Dear Sir—In the current number of our es- 
teemed fraternal sheet, THE WESTERN UNDER- 
WRITER, appears an article on the genus “Special 
Agent.” It would seem this rare botonical 
specimen flourishes nowhere as in this fair 
State of ours. 

The writer is evidently a close student of hu- 
man nature, but there are a few things “In- 
quirer” would like a little light upon, and has 
therefore singled you out among the others as 
being especially endowed with “personal mag- 
netism” and “fetching ways,” and therefore in 
a position to best answer the queries. 

1. Do meteors “flit where duty calls them?” 

2. Did anyone ever see a S/A with such ex- 
cessive modesty that he covered his tip with 
a napkin, after the manner of the man whose 
one talent was hidden from view in a similar 
way? 

3. Are atmospheres usually “heavy with con- 
sciousness?” “Inquirer” was of the opinion 
that atmospheres in the vicinity of special 
agents were generally heavy with the fumes of 
“Reno Perfectos” in. lieu of “consciousness.” 

4. Do you think it quite fair to the fraternity 
to divulge the generosity of the particular 
“Special” mentioned in the last paragraph of 
the article in question? Will it not have a 
tendency to blight those generous impulses, 
freeze that genial smile, and still those honied 
words for which the special is noted, as he 
“flits” about the State, where “duty calls,” dis- 
pensing happiness and five-cent pieces to the 
fair maidens who cross his path? 

It may be that “Inquirer” has magnified the 
harm this article will do, but it would seem 
that an article of this sort, spread broadcast, will 
prejudice the public in regard to this much- 
maligned class of individuals which no amount 
of smiles and five-cent pieces will eradicate. 

Does it not call for concerted action upon 
the part of the members, that they may arrive 
at the “vortex” of the “substratum” as quickly 
as possible? Sincerely, 

INQUIRER. 


“large 





AGENCY CHANGE AT COLUIIBUS. 


Columbus, Ohio, July 24.—(Special.)—The 
Insurance Company of North America has 
just changed its agency here from Henry 


O’Kane to Frank J. Macklin. 





The Illinois department has refused to allow 
the Western Fire, Marine & Plate Glass In- 
surance Company of Chicago to file its charter 
for a license. The department brands it an 
underground institution. It was formerly the 
Western of Aurora, Ill., which failed. 





The Tradesmen’s Life of New York has had 
its Ohio license revoked for writing endow- 





ment and health insurance contrary to its 
charter. 

Fire companies report that the last two 
weeks have brought increased losses. A re- 





\ vival in this line is marked. 


| 





THE. SEPARATION ISSUE. 


Sentiment in the Local Field After the Recent 
Special Meeting of the Western 
Union at Niagara. 


AGENTS ON 





Much 
agents 


interest is being taken by the local 
in the attitude of the Union toward 
mandatory separation and the meeting at Ni- 
agara Falls eagerly watched. 

Many believed that the 
enforce 


was 
Union wourd aecide 
separation, and all having mixed 
agencies realized that the question is one they 
may have to decide in the near future. While 
some regard the failure of the proposed legis 
lation as the end of arbitrary separation, others 
realize that it may mean only a postponement, 
and it is probable that every agent has been 
brought at least to the doubtful stage 
Heretofore many.of the mixed agencies have 
given little thought to separation, looking 
upon it as a purely voluntary movement, and 
being well satisfied with their present arrange 
ments, or perhaps being strongly attached to 
companies in each class. It is now 
that they will be called upon to make a choice 
and they are giving the subject careful study 
Some union companies 


to 


possible 


are more active in 
pushing separation and a number of agencies 
are on the verge, and are waiting only until 


they can find berths for the companies they in 

tend to resign. 
This, of course, 

to separation, 


is the principal obstruction 
and all are studying to find some 
satisfactory disposition of the companies they 
must resign. 
between two 
tion 
the 
of 


Where a nearly equal exchange 
agencies was possible the ques- 

was simple, one taking the union and 
other the non-union companies. In most 
such however, the agents have al- 
ready cleared, and the mixed agencies remain 
ing have not such a simple problem. 

Probably the best solution of the difficulty, 
where an even exchange is not possible, is for 
the agent unionizing to sell the business of the 
non-union companies for a cash consideration, 
just as he might sell his entire agency. This 
is usually satisfactory to all parties. The non- 
union companies are able to retain their busi 
ness and the agent is compensated for his loss 
of commissions. 


cases, 


Along this line the following letter from a 
prominent local agent is presented: 

“In view of the recent attempt of the Union 
to make separation mandatory, many promi 
nent mixed agencies are asking pointed ques 
tions of union specials. 

“While it is and always must be a vital 
part of every contract between an agent and a 
company that either may terminate the agency 
at its pleasure, still such termination where 
relations have long existed must work a hard 
ship to both agent and company, and those 
agents who have been giving union companies 
a good classification and volume in mixed 
agencies feel that they have a right to demand 
assurance that as long as they continue their 
business in such a manner they will not be dis 
turbed. Nothing so disturbs an agent as un 
certainty in regard to the companies which he 


represents, and many agents are asking for 
an expression from their union companies on 
the point, preferring to end relations rather 


than to be constantly leche forward to un- 
certain future trouble, and every union com- 
pany should give such a question a square and 
honest answer. The business rights of the 
agent demand it, outside of the contract stipu- 
lation that a company or agent may terminate 
relations at will, which, when given as an an- 


swer by a union company, is begging the ques- 
tion, 





CINCINNATI LIFE DELEGATES CHOSEN. 
The Life 

tion the 

National convention at 


Cincinnati Underwriters’ Associa 
and 


Port- 


has elected following delegates 


alternates to the 


land: Delegates—John Dolph, Metropolitan; 
J. W. Iredell, Jr., Penn Mutual; L. D. Drewry, 
Mutual Benefit; Collin Ford, A&tna; L. B. 
Dierkes, New York Life. Alternates—W. H. 
Lawton, Mutual Life: E ’. Jewell, Union 
Central; Robert N. Fryer, Phoenix Mutual; 


W. B. Jones, State Mutual ; 
Berkshire. 


John A. Ringold, 
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SUMMER TALK ON INSURANCE 


NEW YORK AND WEST COMPARED. 





Thousand Islands as a Summer Resort for 
Westerners—A Fish Story—New York 
Field Men Hold Annual Meet- 
ing at Round Island. 


Thousand Island Park, New York, July 22.— 
(Special.)—The two New York State Field 
Men’s Associations held their annual meeting 
at the Frontenac Hotel, on Round Island, in 
the St. Lawrence river, on July 9 and to. 

On the whole, the New York State field— 
that is, New York, outside of the metropolitan 
district—resembles Ohio more than any other 
western State, although the field conditions 
in New York are better than they are in 
Ohio. New York, for the most part, reports 
direct to the home offices; there are few 
departments handling the State except the head 
United States department offices of foreign 
companies. In this respect Ohio resembles 
New York more than do other western States. 

Field Men’s R sponsibilities. 

It is noticeable that States which report di- 
rect to the home offices, the field man, as a 
rule, has more responsibility and freedom of 
action than in. department States. In New 
York State the rating powers are in the hands 
of the field men’s organization. Many promi- 
nent underwriters had their development while 
serving in the great field of the Empire State 
outside of New York City. 

Most western underwriters do not appreciate 
the insurance importance and distinctiveness 
of New York State; they are too apt to lose 
sight of it in the light of the managerial im- 
portance of New York City. As a matter of 
fact, New York State is the most important 
field within a single State in the country. 
Some of the large companies divide the field 
into the eastern, middle and western districts 
and employ a field man for each. Such com- 
panies as the Continental, Home and A£tna 
have over four hundred agents each. There 
are numerous cities of a medium size which 
furnish almost ideal local agency conditions 

Insurance Men and Recreation. 

In July, whether trying to keep cool under 
the electric fan in a top-story office of a city 
sky-scraper or looking out across the dusty 
street from the window of the “country” of- 
fice in the “county seat” or other district 
metropolis, the insurance man lets his mind 
turn to the North and the trees, the bracing 
air, the sparkling water and the sky, bluer and 
brighter, for some reason, than in the city. 

In the Middle West the regions most popular 
with her insurance men are the Great Lakes 
and the summer resort farms and small lakes 
in the States of Minnesota, Wisconsin and 
Michigan. Few as yet penetrate to Canada or 
the Thousand Islands in the St. Lawrence 
River. 

Insurance men are a “summer-resorting” 
because there are few callings more 
exacting than insurance, and few business men 
under a more constant strain and subject to 
greater business cares than are underwriters. 
Perhaps at this writing one-fourth of the in- 
surance men are seeking recreation, some for 
the summer, some only for a week, but all with 
care and business laid aside, seeking rest, and 
receptive to the influences of nature at her full- 
est bloom. 


class, 


St. Lawrence River Region. 

The St. Lawrence River district, extending 
with the flow of the river fifty miles from 
the head of Lake Ontario, say from off Kings- 
ton, takes in thirteen hundred islands, aver- 
aging perhaps an acre apiece; all high, rocky, 
thickly wooded, picturesque and _ beautiful. 
About one-half of these are inhabited. Wells 
Isand, nine miles long, and perhaps the largest 
of the group, has seven thousand cottagers 
and hotel guests in summer. Most of the in- 
habited islands, however, have but one house, 
usually called a cottage, but often a mansion, 





On one of these islands, with a comfortable 
cottage, a sail-boat, a naphtha launch and a 
congenial family or friends, is the ideal place 
in which to dream away a summer—or a life- 
time, for that matter. And there are more 
than a few who are doing that very thing, too; 
men who have at their command all that 
wealth and civilization have to offer, but who 
ask only to be allowed to enjoy the gifts of 
nature in the St. Lawrence region. 

Pleasures of Fishing. 

One of the pleasures of the St. Lawrence is 
black bass and pickerel fishing. The fishing 
here has never given out and perhaps never 
will. The waters are so cold that there is 
good fishing all through the summer. There 
are no mosquitoes or troublesome insects. The 
river averages six miles wide and, with the 
facilities for breeding among the islands and 
the vastness of the area, the grounds can never 
be fished out. The river also receives a great 
many fish from the depths of Lake Ontario. 
There are five hundred oarsmen who make a 
good living on the St. Lawrence by taking out 
fishermen. The fish caught run from two to 
eight pounds and are mostly big-mouthed 
black bass and pickerel. Occasionally a stur- 
geon or a muscallonge is caught. 

Not long ago a ninety-pound sturgeon 
jumped out of the water and flopped into an 
eighteen-foot sailing skiff as its occupants 
were trolling for bass. The fishermen (?) 
sat stock-still, holding their poles, while the 
sturgeon leisurely jumped out again. 

A Pretty Tall Fish Story. 


Some pretty tall stories have been told about 
fish jumping, but Harry Holton, Ohio superin- 
tendent of agents for State Agent Drewry of 
the Mutual Benefit Life, tells the one having 
the appearance of the most plausibility of any 
which we have yet heard. One is inclined to 
accept Mr. Holton’s story because it is felt 
he would stand in grave danger of being dis- 
missed if the Mutual Benefit caught him mis- 
representing anything. 

Mr. Holton, who is an ardent bass fisher- 
man, says that up at Indian Lake, near Hunts- 
ville, Ohio, where he goes every summer, he 
and his friends frequently fish at night in an 
original and peculiar way. 

Indian Lake District. 


Indian Lake is in the middle of the large 
reservoir which feeds the central Ohio canal, 
which runs near Columbus. This reservoir is 
twelve thousand acres in area and is a great 
breeding place for bass. Owing to the large 
stretch of water and the difficulty of trolling 
among the sunken logs and the weeds, it is 
very hard to fish in the reservoir. But early 
in summer the water begins to go down and 
all the fish seek the deeper waters of the lake. 
By the first of August the reservoir proper is 
dry bottom and the fish are all in Indian Lake, 
which is only half a mile long. Then begins 
the sport which Mr. Holton likes to tell about. 
He says that he and his friends frequently go 
out on the water after dark in two skiffs, tak- 
ing in one a dark lantern. The boats row out 
from the shore and the slide of the lantern is 
lifted. The second boat is kept just alongside 
the first on the “dark” side. Mr. Holton says 
that the action of the boats in the water and 
the light disturb the fish, which are lying about 
in schools, and, perceiving the light, they come 
towards it, swiftly and in great numbers. 

Fish Become Acrobats. 


Nearing the boat those in the rear push on 
those in front, which begin jumping with a 
view to clearing the boat and landing on the 


other side. Here is where the second boat 
comes in. Placed just alongside the first, the 
astonished fish find themselves floundering 


about on its bottom instead of in the water, as 
they expected. In this way as many as forty 
or fifty fine bass have been secured in an even- 
ing. Mr. Holton admits that it is exciting, 
but finds two objections to the method. In 
the first place, he considers it in a measure 
unsportsmanlike, as it is not giving the bass a 
fair show to have the second boat alongside in 





the dark. He thinks that if a bass makes a 
successful spring over the first boat he | 
fairly earned his freedom. The other objec- 
tion is the danger that attaches to being in the 
first boat while the fish are jumping. He him- 
self always takes the precaution of removing 
his eye-glasses, as a flying fish striking them 
might do serious injury to the sight. Ladies 
particularly should be careful, as a three or 
four-pound bass striking full in the face might 
mar a strikingly beautiful expression forever. 
Mr. Holton believes that ladies should always 
wear some protection over the face. 

This is about as Mr. Holton tells it, and on 
the whole the story certainly looks reasonable. 
It is not even as wonderful as the occurrence 
on one of the St. Lawrence steamers a short 
time ago, when an agent for a New York 
spice house, leaning over the rail of the lower 
deck, had his nose bitten by a jumping fish, 
which doubtless took it for bait of some kind. 


a 


Insurance Meetings at the Frontenac. 

Some day, perhaps, the St. Lawrence region 
will be very popular with western people. 
Besides the New York State Association meet- 
ing at the Frontenac the Western Union will 
hold its meeting there next September. The 
Frontenac is owned by former President 
Amery of the American Sugar Trust, and is 
what may be called a millionaire’s hotel. The 
transient rates are from seven to fifteen dollars 
a day and there is room for five hundred 
guests. Here in the half-wilderness can be 
had nearly all the conveniences of the Wal- 
dorf-Astoria in New York. It is the finest 
hotel on the river, but George C. Bolt, man- 
ager of the Waldorf-Astoria, is erecting a 
two-million-dollar hotel on MHart’s Island, 
whieh will rival it. The Western Union mag- 
nates will be well treated when they come to 
the Frontenac. Another fine hotel is the Co- 
lumbian, at Thousand Island Park, across the 
bay from the Frontenac. The transient rates 
are from $3.00 up, but accommodations can be 
had by the week for $14.00 and up. 

Field Men ia Session. 


About sixty members attended the meetings 
of the “old” and “new” associations of New 
York field men. They appeared a fine lot of 
men and seemed bound together more by sen- 
timent and personal ties than the field men in 
western States. The “old” association is kept 
up out of sentiment entirely and consists of 
the “old guard,” all of whom are also members 
of the new ‘and the active organization. 

Retiring President Nicholls of the Cale- 
doniar. is a short, strongly built, dignified gen- 
tleman, who would do credit to any field. As 
a presiding officer he is tactful, considerate and 
able. His annual address was a splendid ef- 
fort, tinged with much more than a touch of 
the sentiment that makes all the world akin. 
He took for his text the Napoleonic battle- 
cry, “The Old Guard Dies, but Never Sur- 
renders.” Under the charm of his delivery 
the poetry and sentiment of the speaker com- 
municated itself to his hearers, and there was 
no one in the room who could help thinking 
how easily the hard lines of strenuous busi- 
ness life could be softened if only the sweet 
influences of sentiment might be given a place. 

There may be no sentiment in business, but 
there is certainly a true fraternal feeling 
among the old guard of the New York State 
board if the retiring address of ex-President 
Nicholls is any criterion. 

Western Men Are Present. 

Among western underwriters invited to at- 
tend the meeting were George M. Lovejoy of 
Levejoy & Spear of Cincinnati, managers of 
the Pheenix, and Thomas E. Gallagher of 
Keeler & Gallagher, general agents at Cincin- 
nati of the A£tna. 

Mr. Gallagher made the annual address and 
on his trip was accompanied by his daughter, 
Miss Gretchen, and Mr. and Mrs. W. A. Earls. 
Mr. Gallagher, before coming to the West, was 
special agent of the AZtna in New York State, 
and at the meeting was greeted by his old 
comrades with open arms. As a special agent 
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he was one of the most popular men in the 
association and on his visit back to his old 
field he was soon again “just one of the boys.” 
Besides the annual address being delivered by 
Mr. Gallagher, Miss Gretchen Gallaghe gave 
a few selections on the violin, showing her to 
be a most accomplished artist. 


Gallagher on the Situations. 


Treating on the present conditions of the 
business, Mr. Gallagher said: 

‘The present conditions of the business are, 
as we all know, far from satisfactory. Presi- 
dent Sheldon, in his annual address to the Na- 
tional Board, showed by figures from reports 
to the New York department that the net 
underwriting loss for 1900 of 161 stock com- 
panies was in round figures about eight mill- 
ions of dollars, and the loss for a period of 
thirteen years was over fifteen millions. We 
all know about the failure and retirement of a 
large number of companies during the past 
year and how an examination of their condi- 
tion showed that figures will occasionally lie 
and that appearances are sometimes deceiving. 

‘This brings to mind the anecdote about 
Hennissy, who happened to meet Casey and 
his wife on the street one day, Casey carrying 
a baby. Hennissy looked’ at the baby and 
said: ‘Bedad, Casey, the baby is a perfect 
picture of you.’ ‘Shut wp, you fool,’ savs 
Casey, ‘this is one that was left on our front 
steps and I’m taking it to the police station.’ 


Solicitude of Stockholders. 


“Then, considering the present unsatisfac- 
tory conditions, the question naturally arises, 
how long will our stockhoders submit to play- 
ing a losing’ game, and what are they going 
to do about it? 

“As a business proposition, we all know that 
the merchant or manufacturer who finds at 
the end of the year that he has not charged his 
customers enough for the goods sold them to 


enable him to lay aside a small amount for the 
proverbial rainy day, at once increases his 
prices to a point w here this can be done. He 


does not continue to sell his goods below cost 
because some other concern has not yet dis- 
covered that they are making no profit, and 
quickly refers to a warm climate the man who 
tries to make the price for him. 

“A little of that business sense is what our 
business needs. We are not a happy class of 
business men; when we have a fairly profitable 
year we are dissatisfied, perhaps because we 
did not make more profit, or because some 
other company has made a larger profit than 
we have. This brings to mind the anecdote 
of the two old ladies who met on the street 
one day. Mrs. Hennissy says: ‘Mrs. Casey, 
how is your family now?’ ‘Well, says Mrs. 
Casey. ‘It’s all well they do be exceptin’ the 
old man. He has been enjoying very poor 
health for some time, but this mornin’ I heard 
him complainin’ about feeling better.’ ” 

Gallagher's Peroration. 

Mr. Gallagher, closing, said: 

“Mr. President, many other topics might be 
introduced appropriate to the occasion, but I 
am afraid that unless I ‘chop this off’ I'll find 
myself in the predicament my friend Casey 
was in when Hennissy said to him one day: 
‘What did yez hit Kerrigan for?’ ‘He said 
that what I didn’t know would fill a book.’ 
‘An’ didn’t yez make him apologize?’ ‘Oi 
did. | made him confess right before the 
whole crowd that phat I didn’t know would 
fill several libraries.’ ” 

The New President, James T. Ryan. 

James T. Ryan of New York City, special 
agent of the Phenix of Brooklyn, was elected 
president of the association for the ensuing 
year. Mr. Ryan also read an admirable paper 
on the electrical hazard. He has made a study 
of the subject and is considered by some to be 


the best special agent expert on electrical 
hazards in the country. It was due chiefly to 
him that the defects in construction at the 


Pan-American Exposition at Buffalo were dis- 
covered, and will be remembered that the 
opening of the Fair was delayed owing to the 
rewiring and new electrical construction re- 
quired by the insurance companies. 

In his paper, Mr. Ryan touched on the 
history of electrical discoveries and the adop- 
tion of electricity to the uses of mankind; 
traced the history of the insurance rules and 
requirements and the union with the electrical 


adoption by both interests of what is now the 
standard electrical code. On account of the 
growth and greed or enterprise of electrical 
interests the insurance companies have been 
forced to accept conditions onerous to them. 
For instance, while the minimum high poten- 
tial of a year ago was 300 volts, it is now 550 
volts, and the wires and installations of years 
ago, when the voltage was only I10, are now 
used to carry this high voltage, which is a 
dangerous factor to life and property. It 
hazard the companies should be paid for. 
Advocates New Clause. 


isa 


A clause should be inserted in every policy 
prohibiting the use of electricity for lighting 
or power without the consent of the company. 
Only by this means can the companies be sure 
of learning where electricity is used. The 
electric companies will not tell, and agents 
seldom do, especially if a charge is made for 
inspecting. 

The companies cannot expect to 
every installation, but inspectors should 
be dispensed with, as they are necessary. The 
speaker condemned certificates of inspection, 
they are makeshifts. The assured thinks 
they are good for eternity and under all con- 
ditions, and whether the installation is changed 
or not. Years ago, if any line were crossed 
by outside interference the station attendant 
knew it and had to remove it; now, with the 
tremendous current in use (as high as 60,000 
volts over a line 190 miles long), no atten- 
tion is paid to such trifles—the line is burned 
off, and too often fires are the resu!t. 

Mr. Ryan advised the members to study the 
report of electrical fires, published by the Na- 
tional Board, and the reports of the state in- 
spector for defects in risks with which they 
are personally familiar. Some consider the 
electrical as the greatest single hazard in the 
business and Mr. Ryan’s paper is an admirable 
contribution on the subject. 


inspect 
not 


as 





It will be printed. 





WILL SELL INSURANCE STOCKS. 


The financial firm of Goodrich, French & 
Co. of Chicago will open a sort of insurance 
branch with .their house. 
idea will be to deal in insurance buy 
ing and selling shares for clients, also making 
loans for insurance companies. There is 
financial house in Chicago that makes a spe- 
cialty of negotiating for insurance stocks, so 
there would seem to be a good opening. There 
is a good bulk of insurance shares held in the 
west. The firm handles the Chicago loans of 
an eastern life company. 

Charles B. French, the junior member of 
the firm, was formerly assistant western man- 
ager of the Orient, and will be in charge of 
the insurance end. Offices are located at 86 
Washington street. 


in connection “he 


stocks, 


no 





POLICY OF THE DELAWARE AND RELIANCE. 

Since Manager O. C. Kemp took charge of 
the western branch of the Delaware and Re- 
liance, local agents have noticed quite a lib- 
eralization in the underwriting policy of the 
companies. In towns and cities of any im- 
portance, lines are being increased and the list 
increased. Last month, it is stated, the busi- 
ness of the companies was increased 40 per 
cent. With the commissions paid and the lib- 
eralization in the policy the companies are be- 
coming more of a factor to be considered. 





AMERICAN OF NEW YORK’S LINES, 

As will be remembered when the Hartford 
reinsured the American of New York, it ex- 
cepted the business in the Chicago congested 
district. Chas. W. Drew & Co. were the Chi- 
cago agents of the American. The Manches- 
ter assumed the liability where its lines were 
not full. Some business was canceled and 
the Drew agency arranged for the reinsurance 
of the remainder. 





The I. H. Detwiler Company of Toledo has 





interests, ending with the compilation and 





cleared for graded commissions, 





M ARKHAM TO BE RE- ELEC CTE r 


WOODWORTH’S HAND NOW SHOWN. 








General Comment on the Attitude of Com 
panies Toward the National Associa- 
tion of Local Agents. 





(By the Insurance 
New 


Associated Press ) 
York, July 23.—The 


agency forces of 
the country are very much interested in the 
opposition which has developed among some 


of the companies to the re-election of George 


D. Markham of St. Louis to the presi- 
dency of the National Association of Local 
Fire Insurance Agents. This opposition is 


due to disageement with some of the policies 


pursued by President Markham in his admin 
istration of the affairs of the National asso 
ciation, particularly in relation to state legis- 
lation in Missouri. It is alleged that Mr. 
Markham conducted the recent legislative 
campaign in that State on lines which were 
opposed by the companies, and that he did so 


contrary to an expressed 
with company managers the 
Mr. Markham has, however, publicly stated 
that the legislative program of the Missouri 
State Agency Association was on three occa 
sions approved by accredited representatives 
of the Western Union. There has 
public denial of this assertion 


agreement reached 


covering matter 


been ne 


Mr. Markham Forestalls Cri.icism. 

Mr. Markham did not the presidency 
of the National He was 
to that position because he was the best avail 
able candidate then in sight as a successor to 
President Woodworth, 
executive official had 
one. Mr. Markham was President Wood- 
worth’s choice and the unanimous choice of 
the convention. Upon taking this office Mr. 
Markham expressed himself as follows in re- 
gard to the unusual difficulties of his position: 

‘This association is now entering upon such 
a critical period in its existence and such great 
possibilities lie before it, that it is a task any 
man may shrink from to take a position at 
its head at this time. Yet you call upon me 
to take this position, following a man who is 
unique; a man whose grasp of a_ business 
proposition I have never seen equaled; a 
whose careful conservatism was exactly 
this association needed, whose winning 
sonality carried him and the 
every difficulty it confronted. 
the hardest period in the life 
tion, to take the presidency and stand com- 
parison with that man. It cannot be done suc- 
cessfully unless you supply what I lack.” 


seek 


association elected 


whose record an 


extraordinary 


as 


been an 


man 
what 
per- 
association over 
You ask me, at 
of this associa- 


Markham's Guiding Purpose. 

Mr. Markham said: “T 
that the one purpose which will guide my 
actions in this great office is the restoration 
of the good old position of the agent in the 
United States, that of the real representative, 
and if you hear my actions criticised | 
you to remember that statement, and believe 
me to be honest when I tell you that under no 
circumstances will I consciously permit myself 
to be led astray to 
power of this association to untangle any 
the questions that beset our business other 
than that one. I think we have nothing to 
do with the questions the companies are quar- 
reling over. If, they cannot 
decide them, it would be the height of pre- 
sumption in us to attempt it.” 

These extracts are taken from an exception- 
ally admirable extemporaneous address ac- 
cepting the duties of office, and show that Mr. 
Markham fully realized the difficulties of his 
position and anticipated at that time the crit- 
icism which has been directed against him. 


also want to say 


want 


by any desire the 


of 


use 


in their wisdom, 


Sentiment of the Agency Forces. 


The opinion of those identified with the 
agency movement is that Mr. Markham has 





fulfilled the duties of his position with excel- 
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that his sole aim has been to strengthen the 
National and state associations and to add to 
the importance and power of these organiza- 
tions. By those whe are acquainted with the 
circumstances it is claimed that the criticisms 
directed against him, on account of the Mis- 
souri campaign, aré not justified, and that the 
alleged failure to carry out an agreement with 
the Western Union is due entirely to a mis- 
understanding on the part of a few Chicago 
managers. 

The belief prevails among the membership 
of the National association that President 
Markham should be re-elected to that office 
for another term, both because there is a 
precedent for such action and because Mr. 
Markham’s successful labors in behalf of the 
organization deserve this recognition. Fur- 
thermore, it is held that in view of the evi- 
dent desire on the part of some of the com- 
pany managers to defeat his re-election. a re- 
buke should be administered to those who are 
attempting to dictate the nominations and 
elections of the National association, and that 
the policy pursued by President Markham 
during the past year should be endorsed. 

How the Companies Feel. 


Some of the company managers have ex- 
pressed an opinion that until the present policy 
and administration of the National associa- 
tion are changed, the relations between com- 
panies and agents will continue to be strained 
and that conference on subiects of mutual in- 
terest will be impossible. It is known, how- 
ever, that this opinion prevails only among 
a portion of western managers and that in the 
East this view is not generally endorsed. In 
fact, eastern managers are very much in favor 
of a conference with agents upon important 
matters of current controversy, and it is con- 
fidently expected that this feeling will result 
in such a conference at an early date and bring 
about the desired co-operation between the two 
forces. Those who are prominently identified 
with the National association do not hesitate to 
say that there will be no change in its present 
policy, which is to advance the self-interest of 
the local agent in every legitimate way, and to 
co-operate with the companies for the pur- 
pose of advancing the mutual interests of the 
business. It is claimed, from President Mark- 
ham down to the rank and file of the mem- 
bership, that the greatest success of the organ- 
ization can come only when a successful sys- 
tem of conference and co-operation between 
the company and agency organizations is es- 
tablished. They do not feel, however, that 
this mutual understanding can be reached ex- 
cept by willingness to compromise on both 
sides. They believe that this willingness to 
compromise exists on the part of a majority 
of company managers, and that if the situation 
is clearly understood there will be no difficulty 
in bringing about these harmonious relations. 

Expected Results of the Controv. rey. 

There will undoubtedly be considerable skir- 
mishing between now and the date of the 
meeting of the National association in regard 
to the next president, but those who are best 
acquainted with the situation do not hesitate 
to say that when the final issue comes Mr. 
Markham will be unanimously re-elected, as 
Mr. Woodworth was two years ago. There 
has been a very natural agitation in favor of 
again electing President Woodworth, whose 
successful administration has been so highly 
praised. Mr. Woodworth, however, will posi- 
tively decline to stand for this position and is 
warmly in favor of Mr. Markham’s re-election. 

He believes that under all the circumstances 
the best interests of the association will be 
promoted if Mr. Markham is continued in this 
office for another year. 

Secretary Holmes Will Retire. 


There will be no issue concerning Secretary 
Holmes, who will not stand for re-election, 
having served two years in this office with- 
out compensation and devoted a large part of 
his time and energy to its duties. The sug- 








gestion has been made that Mr. Clarence S. 
Pellet of Chicago be elected to this position. 
Mr. Pellet will make a strong candidate. He 
made a most favorable impression upon the 
convention last year as chairman of the com- 
mittee on resolutions. His dignity and fair- 
mindedness impressed everybody. He is re- 
garded as perhaps the strongest candidate for 
the position that could be brought forward. 





NEW MERCANTILE SCHEDULE BEGINS. 


Comment Regarding Its Formation and Appli- 
cation—Committee Claims It Is 


Practicable. 
Considerable has been said and _ written 
about the new mercantile schedule of the 
Union. It arose largely out of the desire of 


companies to bring 


classes to a paying basis. 


unprofitable 
The sub-committee 
of the governing committee appointed to take 
up the subject of unprofitable classes saw that 
the best way to ease the situation the 
evolving of schedules fitted to the various 
classes. 

It is needless to say that the mercantile 
schedule is by far the most important one, and 
it required much time and thought to get it in 
workable shape. The committee saw that the 
right idea was in the “Universal Mercantile 
Schedule,” but the members believed it was 
too complicated to put into successful exe- 
cution. The Pacific Coast Board has been 
using a mercantile schedule that has proved 
successful, being based on the “Universal Mer- 
cantile Schedule.” The evolution of the Pa- 
cific schedule was largely the work of Alfred 
Stillman, the manager of the board. When 
the sub-committee arrived at a point where 
they were ready to begin active work, Mr. 
Stillman and an inspector came to Chicago to 
explain the detail of the schedule. 

The one prepared and approved by the gov- 
erning committee is now being applied in the 
West. Several different cities were tested by 
application to see if any changes would have to 
be made. The schedule is in the hands of 
rating authorities and the rates arrived at are 
made the tariff. It is intended at first to apply 
it to special hazards and gradually extend the 
range to all mercantile risks. In different 
cities where the schedule is beiug used the 
results are found to be most satisfactory to the 
committee that had the preparation of the 
work in charge. Rates on stocks are ma- 
terially increased, while building rates are not 
disturbed to any extent. 

The starting point is a basis rate of $1, and 
then the basis rate of each city is found by 
taking into consideration its water works, fire 
department, and all elements, in fact, that give 
the city a distinct personality. Deductions or 
increases are made to the basis rate accord- 
ing to the showing made by the city. Thus is 
gotten the basis rate for each city, and indi- 
vidual rates are made from it. It was not the 
idea to make a sharp advance on buildings, 
and the schedule does not do so, but on stocks 
which have been very unprofitable the in- 
creases are marked. 

Considerable criticism has been visited on 
the schedule, but those who are applying it 
are convinced that it is practicable and as good 
a production as can be put into successful 
execution. Raters state that one has to see 
the schedule tested and applied before any 
criticism can be justly or intelligently given. 

The rate making authorities have been or- 
dered by the governing committee of the Union 
to promulgate the rates made under the new 
schedule as mandatory. 


rates on 


was 





The Columbia of New Jersey, the new ma- 
rine company, is writing tourist insurance very 
freely, indemnifying baggage of travelers any- 
where during their journey. 





The Beck Malting and Brewing Company 
at Alpena, Mich., burned last week, causing a 
total loss. The German-American, Conti- 
nental and Fireman’s Fund had $5,000 each. 








GOSSIP AMONG FIELD MEN 


Almost the sole topic of gossip in the lobby 
these days is the reinsurance of the Magd 
burg and speculation as to what other com- 
panies are on the edge. 

Rumor has connected three Philadelphia 
companies with the reinsurance market, but, 
as a general rule, the Philadelphia companies 
protect one another to save the insurance repu 
tation of the city. 

The great surprise in the Magdeburg deal 
was the action of the Springfield in taking thx 
business. It has never been in the cannibal 
istic class, and, in fact, has held aloof from 
all schemes to increase its business other than 
through the ordinary agency channels. 1 
western department of the Springfield particu- 
larly has opposed reinsurance deals. 

Just what the Springfield saw in the Magck 
burg’s business is a little more than the field 
can figure out. The Magdeburg came 1o this 
country five years ago, when agents did not 
want companies and only took it because they 
supposed it would write large lines and would 
be pretty much of a special hazard company. 
It got into good local offices and was securing 
a fair line of business, but hardly of the na- 
ture that any company would sigh for, and it 
was supposed that the Springfield had all the 
liability of the Magdeburg class it cares to as- 
sume. The latter had but little 
business on its books. 

Some of the Magdeburg field men have al- 
ready been approached by other companies. The 
leading special agent of the company in the 
West is C. H. Silkworth of Chicago, who is a 
No. 1 man and has done excellent service in 
the field. He goes with the Springfield. 

In Ohio the reinsurance is of special im- 
port because the Magdeburg reinsured the 
Cincinnati Insurance Company some months 
ago. 

Field men who are observant of deeper cur- 
rents see a good reason for the Springfield's 
action. The company has just increased its 
capital stock and will want a general increased 
income, so the idea of its increasing its lines 
is a correct one. 

For some time the western department 
made no effort to get after Magdeburg agents, 
but with the appointment of C. H. Silkworth 
as special agent, it is presumed that he will 
look after the Magdeburg business. The 
Springfield also saw a good investment in 
the Magdeburg, but the salient idea was to 
get a general average of lines. The company 
has been doing a large business on small max- 
imum lines, and the problem for some time 
has been how to increase this and get an im- 
mediate average. 

It could not have been done by increasing 
the line direct with agents, for that would 
have brought results only on target business. 
The Magdeburg deal affords the Springfield 
an opportunity to get an average everywhere, 
and to corral a nice slice of preferred business, 
even if it is not large. 

The Springfield is now reckoned as one of 
the largest companies of the country and is 
an institution that has been built up in the 
right way, and by men of caliber. It is clean- 
cut and will be a strong factor in uwnderwrit- 
ing, owing to its increasing prestige and size. 


1¢ 


preferred 


The resignation of the Milwaukee Me- 
chanics from the Union was of interest to the 
field. Several reports have been in circula- 
tion as to the commission contracts of the 
company and those of the Milwaukee Fire, al- 
though the officials stoutly maintain that the 
companies have been observing union rules to 
the dot. Some charges were preferred a few 
weeks ago, and E. B. Hatch of the governing 
committee went to the home office, but the 
transactions were explained satisfactorily to 
Mr. Hatch. The majority of union agencies 
will resign the company in order to make their 
offices clear for graded commissions, and this 
will afford plenty of work for the field men 
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of the companies. There will be a good open- 
ing for some non-union company to enter the 
union now and go into agencies where the 
Milwaukee Mechanics and Milwaukee Fire are 
resigned. 

If the contingent in the Union that is seek- 
ing a reduction in preferred business rates 
gets its measure through, the con:panies may 
withdraw their resignations. 

The resignation of the Milwaukee Mechanics 
from the Union causes many agents in the 
States in which the company is represented 


in a good percentage of union agencies to 
wonder how they stand. 
The Milwaukee Mechanics has been con- 


sidered a valuable agency company, and un- 
doubtedly some agents representing it have 
unionized, who would not*have done so with 
the company on the other side. Only two 
weeks ago a prominent agent, who had prac- 
tically agreed to an arrangement whereby he 
was to give up his union companies under a 
complete separation movement inaugurated by 
the local board, said that he had not done so 
for the reason that he did not see how he could 
get along without the Milwaukee Mechanics. 
In the State of Ohio the company is repre- 
sented in a large percentage by union agencies, 
and the readjustment of its forces, which will 
be necessary now that separation has already 
taken place, will cause considerable disturbance 
in the arrangement of lines; but it is not to 
be expected that the company will make a 
fight for the business it has secured in such 
agencies. It could not do so in good faith. 
The Royal Exchange has taken up a re- 
markably large number of agencies in the past 
few months, withdrawing from some of the 
most important towns; as a rule, however, 
towns which have some underwriting stigma 
upon them. It is not such a great while since 
the Royal Exchange was noted to be extending 
its agency plant and entering these same towns 
from which it has since withdrawn with scant 
ceremony. 


It is noticeable that many of the foreign 


companies are becoming ultra-conservative, 
while the strongest American companies are 
not much given to losing faith in the future of 
the profit-producing feature of the home busi- 
ness. In fact, as the foreigners sound the 
notes of the recessional, some of the home in- 
stitutions are exhibiting a strong tendency to- 
ward the forward march and filling up the 
vacuum. 

Field men of Indiana are besieged nowa- 
days about the new ruling of Auditor Hart, 
whereby an agent has to be licensed in every 
county in which he does business. Almost 
every agent of importance has some outside 
business and desires to protect it. The law in 
Indiana requires certificates renewed in Janu- 


ary and July, so the fees are double what they | 


are in other States. With the new county rule 
the expenses will be greatly increased. The 
glass business in Indiana extensive, and 
agents having that will need a license at once. 
The Cobb agency at Muncie controls most of 
it, local resident agents signing the policies. 
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Hancock County Abstract Company, 


LIST OF THE MAGDEBURG AGENTS 





Company Had Good Local Connections 
and a Growing Plant in the [Middle 
Western Field. 


The retirement of the Magdeburg will dis- 
turb several local offices. The reinsurance of a 
company is always deplored by agents, as it 
interferes with their lines and is liable to pass 
expirations in the hands of competitors. 

The Magdeburg had splendid local 
agents, the following bejng the list in the Mid- 
dle West: 


some 


OHIO. 


Wallace Landis, Lima; John Frohnenberg, Wapa- 
koneta; Creamer & Neff, Bellaire; Chappell & Co., 
Barnesville; Robert T. Howell, Bridgeport; James 
Hamilton; 


Fitton, Hamilion; Fred Egry, Neale 
Bros. & Schryver, Cleveland; A. W. Scott, East 
Liverpool; Clarence R. Arnold, Wellsville; Albert 
M. Metheany, Galion; J. S. Elliott & Co., Spri 





field; Thomas J. Collins, Springfield; L. B. B > 
Urbana; Frank B. Corbin, Delaware; Davis & 
Wagenet, Sandusky: Chas. H. Towson, Lancaster; 
Thomas D. McElwain, Washington C. H.; Henry 
E. Everett, Columbus; Frank C. McElroy, Colum 
bus; Robert Rh. Grieve, Xenia; E. E. MecCoppin, 
Ada; Pearce & Co., Kenton; Frederick Rauh & 
Co., Cincinnati; Chas. F. E. Neimann, Cincinnati; 
John A. Suming, Bellevue; Charles Suhr, Norwalk; 
Ella W. Maxwell, Steubenville; Geo. C, Vail & Co., 
Mt. Vernon; Charles C. Lord, Elyria; Thomas E. 
Edwards, Ironton; Emmet M. Baugher, Newark; 
Pomeroy & Close, Toledo; Barker & Frost, Toledo; 
Allen E. Albright, Sebring; John T. Cantwell, 
Youngstown; Fred W. Peters, Marion; J. H. Hatch 
& Co., Piqua; Parsons & Moore, Troy: Heller & 
Bundenthal, Dayton; Thomas L. Steward, Dayton; 
Hahn & Nant, Zanesville: Charles F. Miiler, Mans. 
field; Homer D. Noble, Fostoria; Noble & Fiege, 
Tiffin; John K. Duke & Son, Portsmouth; Charles 
S. Cock, Canton; Hugo Standke, Canton; Frank 
W. Arnold, Massillon; Hall & Harter, Akron; 
George L. Campbell, Niles: Clapp & Barnes, War- 
ren; Parr & Ritter, Dennison; Emory T. Sawyer, 
Marysville, Madison J. Hutchinson, Lebanon; 
Wood County Insurance Bureau, Bowling Green: 
Chas. B. MeCaskey, Troy; Bush Parker, Norwood; 
Chas. Van Denburg, Vindlay. 


There was only one agent of the Magde- 
burg of New York in the State, Charles F. E. 
Niemann of Cincinnati. 


MICHIGAN. 


Butler & Miner, Ann Arbor; W. 0. Clift & Co., 
Bay City; Samuel A. Bailey, Benton Harbor; Je- 
rome F. Clark, Battle Creek; Sawyer & Bishop, 
Cadillac; Samuel H. Taylor, Cheboygan; Leo K. 
Hennes, Detroit; Ira Worcester, Detroit; Warren, 
Brown & Co., Detroit; F. J. Merriam & Co., Esca- 
naba; James T. Norris, Frankfort; Walter C. J. 
Bienemann, Grand Rapids; W. Fred McBain, 
Grand Rapids; Chas. Holden, Grand Rapids; John 
E. Wiggins, Gaylord; Geo. L. Alexander, 
ling; Frank A. Douglass Agency, Houghton; 
iam E. Beach, Howell; George B. Sedgwick, Ishpe- 
ming; Lewis T. Sterling, Iron Mountain; Alexander 





K. Sedgwick, Ironwood; E. C. Budgley & Co., 
Jackson; Charles H. Garrett, Kalamazoo; Bart- 


lett & Begg, Lansing: Claude W. Case, Munising: 


Cunningham & Davidson, Marshall: Wallace & 
Hart, Manistee; William Warren Barcus, Muske- 
gon; Peter White & Co., Marquette; Wm. S&S. 
Crowe, Manistique; Edward Carroll, Ontonagon; 
Wright, Hoyt & Co., Port Huron; Chas. F. Smith, 
Rockland; Jay W. Sutton, Sault Ste. Marie; 
Canavan & Weber, St. Joseph; Harry E. Dewey, 
South Haven; Edgar H. Hotchkiss, St. Ignace; 
John R. Santo, Traverse City; Henry Roehrig, 


Wyandotte; Packer & Hutchinson, Menominee. 
WISCONSIN. 


J. Scott Ellis and Edwin Ellis, Ashland; George 
W. Brunschweiler, Appleton; John H. Trever, 
Antigo; Peter Veling, Beaver Dam: Frank F. 
Livermore, Beloit: John W. Brown, Berlin; James 
A. Smith, Eau Claire; Henry Johnson, Edgerton; 
Simeon D. Wyatt, Fond du Lac; Edwin P. Parish, 
Green Bay; Fred O. Crary, Hudson; Charles H. 
Lindquist, Houlton; Clarence P. Beers and Silas 
Hayner, Janesville; Arthur H. French, Kenosha; 
Charles S. Van Auken and William E. Walker, 
La Crosse; William T. Durand. Milwaukee; Will- 
iam 8. Baker, Marinette; Joseph L. Fieweger and 
Lyall J. Pinkerton, Menasha; Theodore Herfurth 
Sr. and Theodore Herfurth, Jr.. Madison; Julius 
Lindsted and Frank Hoffman, Manitowoc; David 
M. Phinney, Merrill; Robert A. Etter and Ben- 
jamin G. Treat, Monroe; Frank E. 
Mineral Point; George E. Boughton, Marathon: 
Leopold Sperbeck, Medford; Charles R. Nevitt, 
Charles Nevitt and John West, Oshkosh: Leslie 
C. Harvey, Oconto; Nathan E. Lane, Phillips: 
Paul Brown, Rhinelander; Darius J. Morley and 


Hanscom, 


Wallace 8S. Morley, Racine; Nathan Cole, She- 
boygan; Thomas J. Morris and George W. Cur- 
rier, Stoughton: George C. Mansfield, Sharon: 


Sarah D. Palmer, Tomah; Boudinot S. Loney and 
Archibald M. Peckham, West Superior; Robert 
L. Holt and Haller H. Clark, Waukesha; Culver 
A. Hooker, Waupun: Hugo Jacobi and Charles 
R. Blumenfeld, Watertown: John ‘. Manson, 
Wausau; Henry C. Prudhomme, Washburn. 


The Magdeburg Fire of New York had 
Harry M. Heinmann as agent in Milwaukee. 
INDIANA, 


David H. Durbin, Anderson; William T. Davis, 
Columbus; Andrew SS. Clements and Frank C. 
Evans, Crawfordsville; Alvin E. Barrows, Con- 
nersville; John B. Davenport, Elkhart; Vickery- 
Odell Company, Evansville; Andrew F. Glutting, 
Fort Wayne; Chauncey D. Sherwin, Goshen; 
Greenfield; 


| 








Union Trust Company, Indianapolis: Thomas B 
Rader, Jeffersonville; J ene Dorland, La Porte; 
Cushwa & Presnall, Marion; George M. Cobb & 
Co., Muncie; Miss Jean R. Lupton, Richmond; 
Neb Abercrombie, Rushville: Raff & Freyermuth, 
South Bend; Riddle, Hamilton Company, Terre 
Haute; Harry V. Somes, Vincennes: H. A. Metzger 
Agency, Indianapolis; Robert M. Eacock, Lafay- 
ette. 


ILLINOIS. 
The following are the leading Illinois agents: 


Marsh, Ullman & Co., Chicago: E. E. Howard, 
Joliet; Edgar N. Bishop, Quincy; Reidy Brothers, 
Rock Island; H. D. Sexton & Bro., East St. Louis 
E. A. Wilson, Springfield; Nason & Gleason, Mo 
line: Callender & Co., Peoria: J. H. Camlin 
Rockford; B. E. Bandy, Danville: Peyion Rob 
erts, Monmouth; Lake W. Sanborn, Galesburg; 
Rudolph Velde, Pekin: Greaney & Patier, Cairo: 
Sperry & Son, Champaign; McIntyre & Wood, 
Bloomington; L. Munn, Freeport; N. V. Wol 
ben, Marengo: Johnson & Dimick, Decatur; EK. N 
Dangerfield, Elgin: T. B. Farreil, Ottawa: Smith 


& Crabtree, Dixon 
The Magdeburg of New York had one agent 


in Illinois, J. H. Chamberlain of Chicago. 





FANTASTIC CURVES OF C. B. SQUIRE. 


Former Manhattan Fire Manager Still Oscil- 
lates Betwesan Cleveland and New York 
Mystery in the Movements. 


The irrepressible Charles B. Squire has been 
causing a little uneasiness in underwriting cir- 
efforts to 
It is 
if Squire 


cles by his apparently determined 
Cleveland 


that 


organize another company at 
taken for granted, of course, 
will follow his 
old tactics as a disturber of the peace as long 
as his dory can be kept afloat. But Charles B. 
is laboring under a decided disadvantage. His 
past record is so flagrant with the elements 
of ignominious failure that there is little pros- 
pect for his being able to interest the one 
requisite, capital, in his latest plunge. Mr. 
Squire is such an active “promoter” that it is 
hard to touch him. 

THE WESTERN UNDERWRITER is unable to say 
whether his residence is Cleveland or New 
York, although it is generally understood that 
he has returned to the former city. He was 
in Cleveland last week, registered at the Col- 
onial Hotel, but when THE WESTERN UNDER 
WRITER man went to look him up at his new 
office in the Superior Building, No. 204 Su- 
perior street, the elevator man said he had 
gone to New York. He had put his mark on 
the door, however, for it was labeled “Cleve- 
land Fire Insurance Company.” Assets not 
stated. He has been told that Mr. Squire 
said that the trouble with the Manhattan was 
that it had too much capital and not enough 
surplus; therefore, in order to insure the suc- 
cess of his new venture he will start the com- 
pany off with $100,000 capital and $400,000 
surplus. How much has been subscribed? 
That is the question! One might hazard the 
prophecy that the Cleveland Fire Insurance 
Company will never do business—with Charles 
B. Squire as manager. 


organizes another company he 





OHIO FARIIERS’ PROGRESS. 

The Ohio Farmers is said to be having one 
The 
pany’s agents everywhere report business to 
be unusually good, and the agents of the Ohio 
Farmers usually know what the company is 
doing. When they say business is good they 
mean not only that the premium account is 
showing a nice increase, but that the increase 
is in the class of business that the Ohio Farm- 
ers likes to write. 

Secretary Benham is making a most favor- 
able impression as the underwriter of the com- 
pany, the agents commending his administra- 
tion in the highest terms. Citizens of Ohio, 
especially the rural citizens, are wont to look 
with a great deal of pride upon the operations 
of this well-known state institution, and when 
they once get their property under the protec- 
tion of its siren wings they let it rest securely 
there, and are seldom induced to make a 
change. 


of the best years in its history. com- 





The Rindebacher Grain Company’s elevator 
at Stockton, Ill., burned last week. The Phe- 
nix of Brooklyn had $4,500 and the Home 
$3,000. 
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OHIO AND WEST VIRGINIA 


STATUS OF THE CLEVELAND TROUBLE. 








Stafford, Goss & Co. Refuse to Recede from 
the Position Taken as to Ohio In- 
spection Bureau. 





The differences existing at Cleveland be- 
tween the Ohio Inspection Bureau and the 
O. M. Stafford, Goss & Co. agency are still 
on. It is reported that the Stafford agency 
has taken a very determined position in the 
premises and will not recede from same unless 
proper restitution is made to it by the inspec 
tion bureau. 

The defection of this large agency from the 
support of the bureau will have the effect of 
either crippling the efficiency of the bureau or 


creating an increased assessment on the 
other subscribers to the bureau. This latter 
alternative the local agents are strenuously 


opposed to, nor do they want the efficiency of 
the bureau in any way impaired. 

The Stafford agency is very strenuous in 
its contention that the inspection bureau dis- 
criminated against it in the making of the new 
rate on the Sheriff Street Market House. On 
the other hand, the inspection bureau emphat- 
ically denies the charge and that the 
risk was rated strictly on its merits. What- 
may be the outcome of the differences 
between these two parties, it is generally 
lieved that the otherwise satisfactory 
tions in that city will not be disturbed. 

According to those on the inside, Stafford, 
Goss & Co. made a contract about two years 
ago with the market house people to write 
their line at a low annual rate for a term of 
years. The contract was made during the 
period of rate conditiors. In rerating 
the city, the market house came in for an ad- 
vance. The assured held the agency to its 
contract, and then it is said an appeal was 


states 
ever 


be- 


condi- 


loose 


made to the governing committee of the 
Cleveland Exchange, but the committee would 
not grant any relief. According to the story, 
Stafford, Goss & Co. then went before the 
inspection bureau to get a reduced rate, but 
the bureau declined to allow such. Other 


agents at Cleveland criticise the firm for, its 
action in withdrawing its support from the 
bureau, as it is establishing a bad precedent, 
all the more harmful because it is probably the 
largest agency in the city. The companies 
have been approached in the matter, but the 
majority of them hesitate about taking a de- 
cided stand, though at least strong com- 
pany in the agency may be depended upon to 
back up the Cochran bureau. The agency is, 
of course, securing Cochran rates, except on 
the few risks, which brought up the contro- 
versy with the bureau in the first place. 


one 





SEELEY GOES WITH THE CITIZENS. 
C. L. Seeley of Columbus has been appointed 
special agent of the Citizens of Missouri for 


Ohio and West Virginia. The company has 
branched out extensively in these States since 
the Lancashire deal. Mr. Seeley is one of the 


best-known field men in Ohio. 
ee 


7~r 
RUNCK ISSUES A UKASE. 
John F. Runck, 


manager of the 


who has been 


agency of the 


appointed 
German Fire of 


Pittsburg at Cincinnati during the absence of 


his brother, has aroused the ire of the mem- 
the board by the following letter, 
which he has sent out to those having policies 
with his office expiring in August: 

Dear Sirs: The Cincinnati Underwriters 
Association having acted very arbitrarily wath 
my brother, and having at the present time its 
mandate in force not to do any business with 
this office, I wish to notify you that you have 
some policies in this office expiring in the 
month of August, and [ desire to know 
whether you will renew them with this office 
if you secure the renewals. 

If I do not receive information to that effect 


bers of 


by the 28th of this month I shall go after the 
business direct. This is not a lack of confi- 
dence, but simply a question of whether the 
business is yours or belongs to the Cincinnati 
Underwriters Association. 

I am placed in charge of the agency of the 
German Fire Insurance Company of Pitts- 
burg, Pa., and in justice to them must do all 
I can to hold the business. 

Yours very truly, 

(Signed ) Joun F. Runcx, Mgr. 

The German’s agency does about $30,000 
a year, mostly brokerage business, placed, of 
course, by board members, and if Runck goes 
after the business he can cause a great deal of 
trouble. His business is only a small part of 
the premium income of Cincinnati, but the mis- 
chief will come from his rebated policies on 
lines otherwise paying full premiums. The 
board is now restrained from interfering with 
those doing business with him, and it will be 
interesting to see whether agents will be 
scared by his threat or will have sufficient 
backbone to stand up for good practices, even 
at the risk of losing an occasional policy. 





PROGRESS OF PUBLICITY MOVEMENT 





Field Men Getting the State Well Organized 
and Results Will Soon Be- 
gin to Show. 





One of the leading committeemen interested 
in the publicity movement in Ohio has summed 
up the situation, giving the present conditions 
and future prospects, in speaking with a rep- 
resentative of THE WESTERN UNDERWRITER as 
follows: 

“Respecting the. progress in Ohio of the 
movement for the dissemination of informa- 
tion, | can say that the work is going forward 
with much enthusiasm and far greater success 
than was anticipated by the most ardent support- 
ers. More than go per cent of the reports from 
the various district committees have been re- 
ceived, and the thorough manner in which 
the districts are being organized indicates the 
lively interest taken in the matter by the field 
men, and a complete organization of the en- 
tire State before the close of the summer is 
assured. The newspapers have been ex- 
tremely fair in their treatment of the subject, 
and have in no instance published anything 
unfriendly. In fact, the support has been gen- 
eral, including newspapers, local agents, field 
men and the public, irrespective of any dif- 
ference of opinions in other respects. 

“Probably no general movement or organ- 
ization of the insurance interests has ever 
been undertaken in this field that has met 
with such instant approval and hearty indorse- 
ment. The executive committee finds it nec- 
essary to meet at least once a week, for the 
purpose of going over the correspondence and 
passing on the numerous suggestions advanced 
for the more successful conduct of the work. 
The plan in the larger cities has been to call 
a general meeting of the local agents, invite 
the public, and especially request all publica- 
tions to have a representative present, ad- 
dress the meeting, outlining the purpose of 
the work, advocate that a committee be se- 
lected who will keep in touch with the execu- 
tive committee, through a correspondent to 
be chosen by the committee; also request the 
appointment of a committee to treat with the 
boards of trade, and chambers of commerce, 
and establish a regular source of communica- 
tion with the daily and weekly journals. 

“The organization is not greatly different 
from that of both of the leading political par- 
ties, inasmuch as there is a state executive 
committee and a committee in each county. 
The executive committee supplies the county 
committees with Dean’s “Rationale of Fire 
Rates,” statistics, and all sorts of literature 
and live, interesting facts, for general dis- 
tribution and publication, each senator and 
representative being, of course, furnished with 
everything issued. At present one of the ex- 
ecutive committee is compiling a pamphlet on 
the valued policy law, which will quote from 
different commissioners’ reports, and give 
Governor Shaw’s veto message in full. 

It is also proposed to issue ten thousand 


copies of the most excellent paper read by 
Ashley Cockrill before the State Bar Asso- 
ciation of Arkansas. The two instances are 


cited in order that an idea may be had of what 





sort of matter is being sent out. A strong 





pull and a pull all together is being made {o 
have the companies place the advertisemen:s 
of statements direct with the editors instead 
of through the publication bureau, as it is 
claimed by the papers throughout the St 
that if the commissions allowed the bhierea Lu 
were added to what the papers receive for the 
work at present, it would sécure space in good, 
live journals, and do away with the idea that 
the companies seek out the most obscure pa- 
pers for the purpose of preventing the public 
from knowing the extent of their tremendous 
profits (?). Even should it cost a trifle more, 
it would be money well spent. 

“The subject was taken up by the State Bar 
Association of Ohio at the last meeting, and 
a vigorous protest made against the present 
plan, and a change is to be expected sooner or 
later; in any event, summing up the whole 
work thus far, it may be safely said that the 
movement is successful beyond a doubt, the 
machinery is intact, and all that is necessary 
now is ‘oil,’ in the way of enthusiasm, for 
the purpose of keeping the interest alive. so 
that when the time comes to set it in motion, 
it will start off with a will.” 

A meeting of all interests connected with 
the pubicity movement in Ohio will meet at 
Put-in-Bay, Aug. 23-24, to outline plans for 
the autumn campaign. The union committee 
on dissemination of information will be pres- 
ent. 





OHIO AGENCY APPOINTMENTS. ™ 
The following fire appointments have re- 
cently been made in Ohio: 


Etna—Peterson & Brown, 
American, Phila.—Frank W. 


West Mansfield. 
Jones, Ravenna 


Assurance Co. of Am.—Frank J. Macklin, Co 
lumbus. 

Buffalo Commercial—George Vaughn, Youvgs 
town. 

Citizens, St. Louis—Chas. E. Bedwell, Columbus 
Eagle—E. F. Weiss, Cincinnati. 


Fire Association—Huston & Keating, De Graff. 


Greenwich—Hugh C. Dean, Jamestown; Lacy 
Bros., Antwerp. 
German American—Roy B. Weodruff, Columbus. 


Germania—G. W. Shurtleff, Oberlin; W. H. C. 
Parkhill, Kent; E. M. Roberts, Ravenna; F. Me- 
Clusky, Cuyahoga Falls; Joseph E. Duer, Millers- 
burg; A. H. Babeoek, Jr., Lorain. 
Hartford—Joseph H. Storer, Cleveland. 
Ins. Co. of N. A.—E. F. Armstrong, Hicksvill 
James A. Butcher, Scio; W. E. Roberts, Jewett: 


Bert A. Emerson, Monroeville; D. L. Garber 
Bellville 
Lumbermens, Phila.—Herman N. Dosker, Grand 
ho. 
Y. Fire—Chas. E. Bedwell, Columbus. 


a. Cc. M. 

N. W. National 
Dean M. Linton, 
Fostoria. 

New Hampshire—E. L. 


Niagara—Geo. C. 


Ray, Huron. 
Abram L. Lessner, 


Springiield: 
Steubenville; 


Ayleworth & Co., 
King, Warren. 


Gormly, Bueyrus; P. G. Evans, 


Thurston. 

Pheenix, TLendon—Fred Bauman, Sandusky: 

Douglas & Heuston, Mansfield. 

Spring Garden—C. C. Mathias, New Philadel- 
yhia. 

Pispringfield Dell Trucker, Berlin Heights. 
United Firemens—C. H. Behrens, Cleveland. 
Western Underwriters—N. P. Swank, Quincy: 

J. B. Mawer, Mendon: J. B. Ebero, Coldwater. 


++ +. 
CINCINNATI HAS ITS TROUBLES. 

Although the new Cochran commiittee of the 
Cincinnati board has not intimated 
progress it is making in its negotiations with 
Mr. Cochran, the feeling on Third street has 
changed considerably in the 
week ago the feeling 
agreement would yet be reached, but 
many have given up hope and are already 
casting about for some other panacea for the 
ills of the board. According to latest report, 
some Cincinnati agents have their eves cast 


what 


week. A 
general that 


last 
was some 
now 


toward Chicago for a_ superintendent of 
ratings, and it is said overtures have been 
made. The presence of some Cincinnati men 


in Chicago, made on the quiet recently, has 
aroused suspicion. 
++ ++ 
CINCINNATI MEN MAKE MERRY. 

The annual outing of the Underwriters’ 
Physcheing Club of Cincinnati, held at West- 
the twentieth of this month, 
about the most enjoyable affair in the memory 
of local underwriters. The invitation 
program, in the form of an insurance policy, 
was original and striking, and elicited many 
complimentary letters from those who re- 
ceived them. The afternoon was given to out- 
door sports, including a ball game, potato race, 
won by William Stredelman, fat men’s race, 
won by H. F. Finke, and other lively and 


wood on was 


and 
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amusing games. At the club house a banquet 
was served in the evening. Charles H. Law 
made his farewell address to the underwriters 
of Cincinnati, which was responded to by 
X. B. Drexelius on behalf of the club. The 
old officers were re-elected, as they “had proved 
their incompetence to devise anything dull.” 
al + 
ENDORSEMENT MADE AT STEUBENVILLE. 

The following is an exact copy of an in- 
dorsement appearing on the register of a 
prominent company at its Steubenville, Ohio, 
agency. It was placed there by an ex-agent: 

“Owing to the marriage of a son and daugh- 
ter of this assured, a Piano and sett of Bed- 
room furniture has been removed from the 
property imsured under policy No. 954713; 
therefore it is the desire of the assured that 
a reduction of $300 be made in the amount of 
insurance covering under said policy. —" 
amount being $700, now reduced to $400 

+ + 
BETTER PROSPECTS AT TIFFIN. 

The local agents of Tiffin have formed a 
county association, or reorganizd the old one, 
with the assistance of Manger Ross, but none 
of the agents of Fostoria or other towns in 
the county, except Tiffin, has joined. It is 
thought, however, that the association will 
at least be able to straighten out affairs at 
Tiffin, which have been in bad shape for many 
years. The Ohio Inspection Bureau has taken 
up the work of rerating the town, and with a 
new rate book as a guide there will be no ex- 
cuse for not sticking together. 

I. M. Altaffer is president of the new asso- 
ciation and J. M. Hershberger secretary. 





OHIO AND WEST VIRGINIA NOTES. 


H. D. Rogers becomes special agent of the 
Continental in West Virginia. 


The Teutonia of Dayton has $5,952 net on 
the Versailles (Ohio) 


Secretary Cole of the National Union Fire 
of Pittsburg will probably make a Cleveland 
agency appointment during the present or fol- 
lowing week. 


Don C. Ault, formerly manager of the fire 
insurance department of Mitchell & Co., gen- 
eral insurance and marine agents at Cleve- 
land, has resigned to engage in the mineral 
water business in that city. 


O. E. Russell, a local agent of Middleport, 
Ohio, was arrested and fined a few days ago 
for placing business in “wild cat” companies, 
being the Merchants and Manufacturers of 
Delaware and the Great Britain. 


WANTED 


Agency of fire insurance companies at Mayfield, 
Ky., to write both city and countfy business. 
Will take union or non-union companies and can 
givea good classification. I have been in the 
insurance business exclusively for the last seven 
years. Address, 

C. W. WADE, JR., MAYFIELD, KY. 








A Twentieth Century Program. 


The Journal of Insurance Economics is published 
for the benefit of its readers, upon whom it depends 
for success. Its advertising pages are open only to 
those who desire the benefit of its circulation. Beyond 
this exchange of value no obligation is imposed on the 
publisher. 

We do not use this magazine for the purpose of pro- 
moting special interests. We attack none, either com- 
panies or individuals. We treat only general measures, 
general policies and general principles. We sell (1) 
Subscriptions, (2) Advertising; nothing else. 

We do not hold that the periodical which has the 
most advertising does the most good. We do hold 
that the magazine which is published for its readers 
only is worth the most tothem. Wedo not claim to 
be better than others; we choose this policy because it 


merits and should receive the endorsement of under- 
writers. 


The price of subscription to this magazine 
hereafcer will be Three Dollars per annum. 


No, 66 FRANKLIN 8T., BOSTON, MASS, 





UNDERWRITING IN MICHIGAN 





GLAD THE REDUCTION IS RESTORED. 








Agents and Companies Rejoice to See the Ten 
Per Cent Rate Reduction Eliminated 
by Inspection Bureau. 





The restoration of the 10 per cent reduction 
in rates on special hazards and stocks, taking 
place last Monday, will add quite a little to the 
premium returns of the “Wolverine State.” 

This general ro per cent reduction was agreed 
upon between the then Commissioner Camp- 
bell and a committee from the Union. When 
the result was made known there was some 
sharp criticism from some companies, but it 
was felt that Commissioner Campbell was de- 
termined to make a stiff fight against the 
Union, and, therefore, it was the part of wis- 
dom to allow the 10 per cent reduction and 
permit him to make political capital out of his 
“great work.” Since this reduction it has been 
apparent that rates were too low. Unprotected 
special hazards and stocks have been burning 
lively in Michigan. The 10 per cent took the 
life out of the premium, and even with it re- 
stored, it is a question whether the rates are 
where they should be. The new mercantile 
and other schedules of the Union will apply in 
Michigan through the inspection bureau, and 
in time the rates will be brought to a paying 
basis. 

Michigan has become pretty much of a man- 
ufacturing State, and hence the 10 per cent 
reduction cut to the quick and sapped the 
profit out of the business which needed to pay 
a higher rate. It is understood that Commis- 
sioner Barry approved of the present move, 
seeing, as he does, the losing game the com- 
panies are playing on special hazards and 
stocks. Local agents for the most part have 
desired the old rates, as it will add that much 
more to their income. 





DEATH OF PRESIDENT CHAMPLIN. 

The news of the death of President J. W. 
Champlin of the Grand Rapids Fire, which 
occurred Wednesday, was received with pro- 
found regret. He took a lively interest in the 
affairs of the company and was its chief stock- 
holder. He has long been a prominent figure 
in the Michigan bar. 

++ ++ 

SURVEY BUREAU INSPECTIONS AT DETROIT. 

The Insurance Survey Bureau inspectors of 
Detroit are causing some interest, as several 
defects are being revealed in risks. The in- 
spectors will be there two months more. De- 
troit has always been regarded as a low-rated 
city, and if many defects are brought to light 


the companies will readjust their lines unless 
they are remedied. 


7 ~ 
MICHIGAN AGENCY APPOINTMENTS. 


The following are Michigan appointments: 

Citizens, Mo.—Emmet Coon, Ann Arbor; Chas 
H. Crane, Lansing. 

Eureka F. & M., O.—Earl D. Phelps, Howard 
City; Edwin Kernsten, Saginaw. 

Fire Association- George W. Long, St. Louis. 

Firemens Fund—C. D. Kimberly, Bellevue; H 
O. Young, wwe J. Henry Oakes, Ithaca. 

Girard—E. A. Waterfall, Detroit; Goodrich 
Bros., Detroit. 

Home, Cal.—H. O. Young, Ishpeming; Chas. F. 
Knapp, Jackson; Menominee Insurance Company, 
Menominee. 

London & Lancashire—Blackburn & Co., East 
Tawas; Lee H. Pryor, Hastings. 

Lumbermens, Pa.—John Pessink, Holland. 

Merchants, N. J.—Martha —"% port, Saginaw. 

North German, N. Y.—J. H. McKee & Son, 
Grand Rapids. 

Palatine—Eugene J- Sloman, Detroit. 

Scottish U. & uu. O. Young, Ishpeming; 
George W. Long, at: ‘Lou is. 

Traders—Fred W. Stebbins, Hastings. 

Western Underwriters—Edw. F. G. Smith, 
Adrian. 


~~ ++ 
SPRINKLED PLANT BURNS AT PETOSKEY. 
The maple flooring plant of Forman & Cur- 
tis, Petoskey, was destroyed by fire early in 
the week, and the loss is estimated at $200,- 
000; insurance, $56,000. Deputy Inspector 
West calls attention to the fact that this has 





been a most unfortunate plant. It was owned 
by Armstrong Bros., Pittsburg, 10 years ago, 
and sprinklers were put in, but water was 
not turned on. Union companies refused to 
accept the risk and Armstrong turned it over 
to the mutuals. The plant was- destroyed and 
the mutuals refused to pay, the company los- 
ing $10,000 in the fire. Then the factory was 
rebuilt and again equipped with sprinklers. 
Most of the insurance was placed with outside 
companies. 
+ + 
SUMMER RESORT BUSINESS PROFITABLE. 

Summer resort lines in Michigan have al- 
ways been profitable to the companies. There 
is not much moral hazard involved in the cot- 
tages, and the hotels are doing a thriving busi- 
ness. During the vacant season the cottages 
are closed up well and the weather is too cold 
for tramps. 

Such points as Benton Harbor, St. Joseph, 
South Haven, the Spring Lake district, Peto- 
skey, Harbor Springs, Charlevoix, Bay View, 
Mackinac, have all been favorite points from 
an insurance standpoint. There are other 
features in these places than the summer re- 
sort specialty, but it is the main element in 
making the towns what they are. Rates are 
pretty well maintained and with few exceptions 
the lines are controlled direct by local agents. 





COMPLICATED LOSS AT GRAND RAPIDS. 





Collapse of the Luce Building and Its Taking 
Fire Brings Up Question of Liability. 





The Luce block, a four-story brick building, 
at Grand Rapids, collapsed shortly after mid- 
night, July 17, and buried beneath its ruins 
one of the most valuable department store 
stocks in the city, valued at $100,000. 

An hour after the building fell fire broke out 
and did a large amount of damage before being 
extinguished. The total loss to the building 
and the two firms occupying the same, with 
stocks, is placed at $150,000, and insurance 
men generally do not see how the companies 
represented are at all liable, because of the 
clause in the policy, reading: “If a building 
or any part thereof fall, except as a result of 
fire, all insurance by this policy on such build- 
ing or its contents shall immediatey cease.” 

The building was one of the oldest in the 
city, having been erected in 1856, and the con- 
tract was awarded recently for extensive 
interior alterations. The removal of partition 
walls caused the collapse and, as is usually the 
case, the owner of the building blames the ten- 
ants and contractors, the contractors and 
tenants blame the building inspector and fire 
marshal, the building inspector blames every- 
body but himself, and the fire marshal blames 
the Edison Light Company for not turning off 
the electric current when notified to do so. 

No insurance adjuster has been on the scene, 
and probably there will be none, though the 
losers may take the matter into the courts. 
The N. & M. Friedman Company will lose 
$100,000, C. Blickley $25,000 and Ransom C. 
Luce, owner of the building, $25,000. 

The Friedmans have served notice on Grand 
Rapids agents that they will make a claim 
against the companies. The action of the as- 
sured in securing Joseph Fish as adjuster fur- 
ther complicates matters, and owing to his 
handling of losses in the past, companies look 
for a nasty fight. J. W. Robertson of the 
London and Lancashire is investigating the 
loss for the companies. 








DOES ADVERTISING PAY? 


The general attorney of one of the lead- 
ing western insurance companies addresses 
THe WESTERN UNDERWRITER, under date 
of June 19, as follows: 

“Permit us to state to you that this ad- 
vertisement in your paper is one of the 
very first that has brought us satisfactory 
results in the way of replies from field 
solicitors.” 
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TORNADO BUSINESS AT EAST ST. LOUIS 





Almost Half of Some Companies’ Premiums Are 
from This Class—Prosperity 
of the City. 


East St. Louis is attracting attention of field 
men and companies because of its great activ- 
ity in industrial and general business lines. 
Local agents note a constant increase in lines, 
both in additions and new business. There is 
not a city in the State that shows the present 
prosperity so conspicuously as East St. Louis. 
Dwellings are in great demand there. 

A feature of the business is the large amount 
of tornado risks written. The cyclone of a few 
years ago has caused almost all to carry a tor- 
nado policy. Companies writing that form of 
business are eagerly sought for, as much so as 
farm companies in country towns. It is stated 
that some companies have 40 per cent of their 
entire premiums at East St. Louis in tornado 
business. Agents are offering a good line to 
any companies that will take their tornado 
business. 

In view of the great demand for tornado 
policies, the present rates, 20, 40 and 60 cents, 
seem very low. Agents could easily procure 
the business at about double the present tariff. 

West and Fink of Belleville have recently 
opened an office at East St. Louis. Com- 
panies are in demand in the city just now to 
take care of the business. 





FIRE PREMIUMS AT PEKIN. 
The following are the fire premiums at 
Pekin for the vear ending July 1 last: 


John L. Smith. 
806 


PP eererey 806 Aachen & Mun...$ 159 
Milwaukee Mech. . 270 N. Y. Underw..... 480 
Wane BM. cecccces 212 Home, N. Y. .... @3 
Connecticut .. .. 416 National, Hart. .. 1,428 
Com’l Un., N. Y... 438 Phenix, N. Y. 1,115 
L. & L. & G., Liv- Lond. & Lance. 1,420 
 . ee SEG TRG sese  ccccsess 963 
Norwich Un., Lon- — 
SOND dpucents Weeves 177 | er eee $10,007 
W. F. Copes. 
Citizens, Mo. ....$ 110 
Palatine ead 150 
EEE ceca otcces $ 200 
Geo. H. Lucas. 
Glen Falls .... ..$ 67 Prussian Nat. ... 300 
N. W. National.. 201 
ee $ 568 


Fred Schaefer. 








WOO. Wt, -scsced $ 385 Hamburg Brem. ..$ 575 
Security, Conn. .. 345 
Phila. Underw. .. 600 Tetel sciece . $2,120 
New Hlampshire .. 215 ‘ 
Jas. Haines. 
Pree: $ 319 German, Ind. ....$ 302 
N. W. Underw. .. 28 Cincinnati Und'’w. 118 
Concordia 1,677 Germania joe. thee Se 
Delaware .... .... 211 —- 
Spring Garden .. 389 Total .oco ssaces $3,569 
F. P. Maus. 
American, N. J. ..$ 960 Continental .. $1,345 
Dubuque F. & M.. 100 . 
Agricultural an 93 ME -acta. oncawe 
American, Pa. ...  T7dl 
Rudolph Velde. 
Pennsylvania $ 182 North Assur. ....$ 267 
North America .. S54 SERDOTERE 6200. ccvcze 259 
Caledonian ....... 134 German American Do 
Magdeburg .. .... 177 Hartford Fire . 1,346 


St. Paul F. 
Hanover .... 1 ; 
Greenwich .. an. a Total 


Phenix, Hartford 1439 


seuves $5,356 





A. Edds & Co. 

Scottish Union ...$1,042 North B. & M..... 3 834 
Merchants, N. J... S87 Firemans Fund .. 1,190 
Royal Exchange .. 557 Manchester .. .... 364 
ns Se acssecen 160 D  chicek asweke 1,148 
Springfield 06 VPhonix, Eng. .... 640 
ON ae - 
Westchester Fire.. TN asas, abens $14,604 

Grand total Hels hédv tanker ene . -$89,785 

++ ++ 


AMERICAN CAR AND FOUNDRY LINE. 

Several companies are declining the Amer- 
ican Car and Foundry Company line at Madi- 
and form. The 
mutuals carried this line at 65 cents, but have 
dropped it. 
ten at that 
rate to $1. 


son on account of the rate 
Some stock companies have writ- 
rate, but are trying to boost the 
The plant is only partly sprinkled. 
The form gives 90 per cent coinsurance on 
the least hazardous part of the risk. and none 
on the most hazardous. Considerable com- 
plaint has been made as to this form, which 





is gotten up purely in the interest of the as- 
sured. F. D. Hirschberger & Co. of St. Louis 
control the line. 


++ 
TROUBLE FEARED AT PEKIN. 

It is reported that F. P. Maus, who started 
to make the air warm at Pekin several months 
ago, when he took the companies resigned by 
John L. Smith when the latter unionized, but 
later became more pacific, has been shading 
again. One or two other agents threaten to 
meet him, but it is hoped untoward action 
may be averted by good sense. Maus repre- 
sents the Continental, American of New Jer- 
sey, American of Pennsylvania, Dubuqve and 
Agricultural. 

+ Sal 
BROOM CORN RATES ARE RAISED. 

The executive committee of the Illinois 

State Board has 


corn to 2 per cent on all country houses, and 


increased rates on broom 


added fifty cents to the basis rate on city 
houses. The three-fourths value clause will 
be required. 
a +t 
CONDITIONS AT PITTSFIELD. 
Local conditions at Pittsfield are in bad 
shape. A committee of the Illinois State 


Board was to have visited the town last week, 
but has been switched for a few days. Rate 
cutting has been going on promiscuously for 
some time. 


++ ++ 
INCENDIARY FIRES AT MATTOON. 
Companies are now agitated about the in- 
cendiary fires at Mattoon, and this week a 
number of field men will be on the ground to 
investigate the situation. 
large number of losses, 


Mattoon has had a 
$2,500,000 worth of 
property having been burned during the last 
six months. It is a high-class city, fairly well 
constructed, and in the midst of a prosperous 
agricultural district. The vigilance committee 
of the city has been warring on vice of differ- 
ent forms, and it is supposed that revenge is 
the motive for incendiarism. 





ILLINOIS NOTES. 


Frank Cobleigh of Canton, IIl., has union- 
ized. 

The Aachen & Munich goes to Holden & 
Tomlin at Aurora, III. 

The Hartford goes from George Ravens to 
Curtis Bros. at Ottawa, Ill., and the Aachen & 
Munich takes its place in the Ravens’ agency. 

The Aachen & Munich has transferred its 
agency at Mattoon, Ill., from F. D. Barr to 
Miss S. Louise Beall, the only union office 
in the city. 

The Stewart agency at Waukegan, Ill., has 
non-unionized. Mr. Stewart refused to re- 
port through the stamping bureau, and his 
union companies were endeavoring to force 
him to follow instructions. 

C. H. Silkworth, for a long time with the 
Home in Illinois, and recently with the Magde- 
burg, takes a field position with the Spring- 
field. That he landed so soon after the Mag- 
deburg reinsurance is ample proof of his 
worth. 

Phillips, Snapp & Phillips of Danville, IIL, 
have unionized their agency, the Continental, 
German of Freeport, Delaware, Northwestern 
National and Girard going to E. R. Part- 
low, who non-unionizes, the Fireman’s Fund, 
Traders, Western of Toronto, British Amer- 
ica, Atlas and Thuringia going to Phillips, 
Snapp & Phillips. 


NEW AND ATTRACTIVE FORMS 





——OF—- 


Customers’ Expiration Books.. 


in Paper, Lines and Morocco. 


Inventories, Policy Files of all varieties. 
MANUFACTURED BY 
THE GLOBE WERNICKE Co. 


THE WESTERN UNDERWRITER CO., AGENTS, 


413 Vine St., Cincinnati. 164 La Salle St., Chicago. 
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LIFE INSURANGE GIRGLES 


NON-PARTICI PATING LIFE POLICIES. 





Charter Rights of Mutual Life Insurance Com- 
pany May Be Tested—Classification 
of Institutions 





(By the Insurance Associated Press.) 


Boston, July 23.—It is not probable that any 
action will be taken against mutual life in- 
surance companies issuing non-participating 
policies under anti-discrimination laws. It 
understood that the Connecticut department, 
like the Massachusetts department, is of the 
opinion that no complaint can lie against the 
companies on this score. In Connecticut, as 
in Massachusetts, New York, New Jersey, and 
practically every other State having an anti 
rebate law, the right of the companies to issu¢ 
distinctive classes of policies is recognized. 

It is possible, however, that the charter 
rights of mutual companies to issue a policy 
in which there is no participation in profits 
may be tested. If this is done the issue will 
be purely a legal one, and will be determined 
strictly by the terms of the charter, as in- 
terpreted by legal authorities. The Massa- 
chusetts insurance commissioner is prepared 
to submit the question to the attorney-general 
of Massachusetts if a complaint is filed with 
his department. 

The following 
now issue 


purely mutual 
non-participating 
Mutual Benefit, Mutual Life, National Life 
and Phoenix Mutual. The following stock 
companies, which do business on the mutual 
plan, issue non-participating policies: Con- 
necticut General, Equitable, Home, Manhat- 
tan, Metropolitan, Prudential, Union Central, 
United States, Washington. The so-called 
equalization policy issued by the New York 
Life, a mutual company, while designed to 
meet the competition of non-participating poli- 
cies, does not actually debar the holder of 
the contract from participation in such profits 
as may accrue. 


companies 


policies: The 


The charters of the several companies in 
terested are varied in their terms and are more 
or less explicit upon the question of issuing 
non-participating policies. In some cases there 
is no mention made of the question. In other 
cases the matter appears to be covered by a 
broad interpretation of terminology, while in 
still other cases direct power is granted to 
issue non-participating contracts. In no case 
does there appear to be an expressed intention 
to limit the business to participating con- 
tracts only. It is an interesting fact that the 
Connecticut Mutual Life, which issues no non- 
participating policies, has explicit power to 
do so under an amendment to its 
granted by the Connecticut 
1856, with the additional however, 
that those who took non-participating policies 
should not be members of the company or 
entitled to any privileges conferred on a mem 
ber. 


charter 
legislature in 
pre VISE , 


An examination of the charters of the four 
mutual issuing non-participating 
contracts, as above mentioned, shows that in 
the case of the Mutual Benefit, this company 
is authorized “to make all and every insur- 
ance appertaining to, or connected with, 
life risks of whatever kind or nature.” There 
is nothing in the charter which says that 
the business of the company shall be con- 
ducted exclusively upon the mutual plan. 
The charter of the Mutual Life, as in the case 
of the Mutual Benefit, empowers it “to make 
all and every insurance appertaining to, or 
connected with, life risks.” In the case of 
the National Life, the charter provides that 
it shall do business “upon the principle of 
mutual participation in funds or profits, and 
mutual contribution, or otherwise.” The 
phrase “or otherwise” appears to empower 
the company to issue contracts which do not 


companies 








~~ ew Ven a ee 
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participate in the profits cf the company. In 
the case of the Mutual Benefit, the Mutual 
Life and the National Life, all policyholders 
of the companies, whether holding participat- 
ing or non-participating contracts, are mem- 
bers of the corporation and entitled to vote. 
In the case of the fourth mutual company 
mentioned above, the Phoenix Mutual Life of 
Hartford, the charter authorizes the company 
“to make contracts upon any and all condi- 
tions appertaining to, or connected with, life 
risks of whatever kind or nature, and poljcies 
may be issued, stipulated to be with or with- 
out participation in profits.” In this case ex- 
plicit authority is conferred to issue non-par- 
ticipating contracts, but only policyholders 
holding participating contracts are entitled to 
membership in the company. 

As bearing upon the general question, it 
is also interesting to note the powers granted 
by the charters of stock companies doing busi- 
ness on the mutual plan, in the case of those 
which have previously been mentioned as is- 
suing non-participating policies. The charter 
of the Equitable Life provides that “the in- 
surance business of the company shall be 
conducted upon the mutual plan.” It also 
provides that the business of the company 
shall be “to make insurances on the lives of 
individuals and every insurance appertaining 
thereto, or connected therewith.” In_ this 
case there is no explicit declaration which 
would seem to permit the company to issue 
non-participating contracts; at the same time, 
the charter does not prohibit the company 
from doing so. In the case of the Manhattan 
Life, the charter stipulates that the company 
shall “make insurance on the lives of indi- 
viduals. . . . . and every insurance ap- 
pertaining thereto, or connected with, such 
risks.” The charter of the Metropolitan Life 
contains a similar provision. The Prudential 
charter comprehends the matter in the follow- 
ing unique clause: “The objects and pur-: 
poses of said corporation shall be to assist | 
the sick, needy, or disabled members, to aid 
in defraying the funeral expenses of deceased | 
members, and to provide for the wants of the! 
widows and families of members after death.” 
The charter of the Union Central Life simply 
confers upon it authority “to insure the lives | 
of persons in and out of the state of Ohio.” 
The charter of the United States Life says: 
“The insurance business of the company shall 
be transacted upon the mutual principle, ex-} 
cept where, by express agreement between: 
the company and the assured, such mutuality | 
is waived.” The charter of the Washington; 
Life contains similar provision to the effect} 
that its business “shall be conducted upon! 
the principle of giving the policyholders an} 
interest in the profits of the company, as here- | 
inafter provided, unless otherwise expressly; 
agreed between the company and the assured.” } 
The charter of the New York Life, a mutual 
company, authorizes it to issue “all and every 
insurance pertaining to life.” 





NORTHWESTERN MUTUAL AGENCY OFFICERS. 
The agency association of the Northwest- 
ern Mutual Life has elected the following offi- 
cers: A. W. Kimball, Chicago, president; 
H. D. Rodman, Louisville, vice president ;! 
J. F. Schindler, Cleveland, secretary. { 





++ + 
MAY BRING OUT A SENSATION. 

According to matters that have leaked out, 
the receivers of the Ohio Debenture Company 
of Columbus are likely to make some sensa-} 
tional disclosures in their second report, which} 
is due within a short time. It is alleged that! 
they have discovered that an attempt has been} 
made to loot the concern of what assets there! 
were left, after the payment of a number of 
bonds by the numeral-apart method. More- 
Over, it is said that some prominent men will! 
be entangled in the affair. Several well-known! 
business men of the city allowed their names! 
to be used by these concerns as officers andj 


directors, and it has been feared all along 
that the result would be detrimental to them. 

It is also said that the minute books of the 
company have disappeared, so that the records 
of the meetings of the board of directors have 
been lost. 

The receivers of debenture companies at 
Columbus have been considering the advisa- 
bility of securing extradition papers to return 
S. M. Biddison, of the Illinois State Mutual 
Life & Annuity Company, to Ohio. It is 
claimed that in the attempt to take over the 
business of the companies he received about 
$3,000, for which he never accounted and 
which he made use of himself. 

++ ++ 
DIRECT BROKERAGE CUT OFF. 

The New York Life has decided to pay no 
more brokerage, all business after July 15 be- 
ing made imperative to come through regular 
agents of the company. It is thus taking the 
same stand as the Northwestern Mutual. 

++ ++ 
LIFE AGENCY APPOINTMENTS. 

The following life appointments have re- 
cently been made: 

OHIO. 


#tna—Paul H. Smith, Columbus. 

Home—Cooper Morton, Barnesville; W. H. 
Jones, Bethesda; J. C. Myers, Bellaire; D. W. 
Sullivan, Kenton. 

John Hancock—Fenton M. Brooks, Findlay. 

Northwestern—D. H. Hoobler, Dell Roy; J. D. 
Griffith, Delaware. 

New York Life—E. H. Baldridge, Wilmington; 
Clyde M. Harner, Xenia; Mrs. Elexta W. McDon- 
nell, Cincinnati; C. A. Miller, Ada; W. H. Wor- 
rell, Toledo; Henry Warren, Columbus. 

National, Vt.—David Bingham, Gustavus. 

Travelers—A. W. Monroe, Galion. 





CRITICIZES AMERICAN TEMPERANCE. 





Examination by Actuary Wolfe Brings Out 
Some Weak Spots in This Life 
Company. 





Actuary Wolfe of New York has just com- 
pleted an examination of the American Tem- 
perance Life of that city for the Minnesota 
department. He says: 

“I duly submit herewith report giving result 
of the recent examination made by this de- 
partment of the business and financial affairs 
of your company. The examination duly veri- 
fies the correctness of the sworn statement 
filed with this department on the first of the 
present year. 

“While the business of the company has, 
since its organization, been conducted upon 
what is known as the post-mortem plan, and 
that up to date all losses incurred have been 
duly adjusted and paid with reasonable 
promptness, still this plan of insurance has been 
proven by bitter experience to be unreliable, as 
far as absolute security to the policyholders or 
permanency of the company is concerned. A 
life insurance company must collect from its 
members a sufficient rate of premium as will 
insure the accumulation of a reserve, which, 
at 4 per cent interest compounded annually, 
will mature the policies at the time of their 
certain maturity, and if the premium thus col- 
lected is based upon regularly established 
mortality tables, so that the payments remain 
level during the life of the policyholder, the 
financial stability of the company—providing 
it enjoys an efficient “Fy honest management— 
is practically assured; but a company run 
upon any other basis cannot be other than 
temporary. 

“It appears that the American Temperance 
Life is now issuing policies upon other than 
the post-mortem basis, in which limited pre- 
miums are charged, the contracts giving esti- 
mates as regards cash, paid-up and extended 
values, and the rates charged are presumed to 
be sufficient to create a reserve, but it appears 
that the reserve referred to in the contract is 
not calculated upon a scientific basis “ is 
not of the regular or statutory amount; in 
other words, only about 80 or 83 per Boos of 
the actuaries’ 4 per cent tables. I certainly 
would recommend that the association adopt 
a table of rates upon a strictly scientific basis, 
ignoring the fact that the risks which it is now 
assuming are confined to people of strictly 
temperance habits. 

“In reference to the corporation known as 
the National Security Company, as set forth 
in the report of the examiner, I feel bound 





to take the position that the contract entered 





into, and which is now in existence, between 
the American hy = sor sa Life Insurance As- 
sociation and said National Security Company 
should be at once abrogated; or, in other 
words, canceled. The explanation made per- 
sonally by the president of the association to 
the commissioner, to the effect that the organ- 
ization of such corporation and the contract 
entered into with the same by the American 
Temperance Life was for the purpose of pro- 
moting the business and placing upon a strong 
financial basis the American Temper ance Life, 
clearly indicates that the contract entered into 
at that time might possibly be considered jus- 
tifiable, inasmuch as it usually takes money to 
place any financial institution upon a paying 
basis; but such a contract is not in harmony 
with the principles involved in a mutual life 
insurance association, and, in my opinion, can- 
not be looked upon with favor by the insur 
ance commissioner of Minnesota, in view of 
the statutes governing this class of associa- 
tions. I would therefore advise that this con 
tract which now exists between the American 
Temperance Life and the so-called National 
Security Company be duly canceled. 

“In the adjustment and payment of losses I 
would suggest that the association discontinue 
the practice of employing an adjuster upon a 
commission basis; in other words, whose re- 
muneration for services is dependent upon a 
certain percentage of the amount which he is 
able to scale the death claims. If the employ- 
ment of such an official, or party, is necessary, 
then he should be paid a certain stipulated 
salary, as surely it cannot be otherwise than 
injurious to the interests of the association if 


a premium is offered for the scaling of its 
losses.” 





REINSURANCE OF BROOKLYN LIFE. 

The Equitable of New York has reinsured 
the business of the Brooklyn Life, it having 
something over $5,000,000 in force and assets 
of over $1,950,0c0. The Brooklyn has always 
been one of the most conservative companies, 
and, in fact, had too little life in its man- 
agement. For some time it has been 
known that efforts were being made to corral 
the institution. Last year it wrote but $362,338 
of new business and terminated $666,767. In 
has $125,000 capital stock and $210,705 gross 
divisible surplus. 

The Brooklyn began business in 1864. Pol- 
icyholders paying $80 or more are entitled to 
vote for directors. Early the company abol- 
ished restrictions in travel or residence. It 
was the pioneer in giving guaranteed cash sur- 
render values and in paying death claims im- 
mediately on receipt of satisfactory proofs of 
loss, it inaugurating these features in 1868. 
W. M. Cole, the president, controlled the com- 
pany, and his advancing age made his retire- 
ment from business necessary. He felt it best 
to get the company under cover. 

. ‘ob 
SHUTS DOWN ON BOARD CONTRACTS. 

Commissioner Barry of Michigan has in- 
structed the Citizens Life of Detroit to cease 
issuing “special board contracts” in that State, 
he taking the ground that they are in violation 
of the anti-rebate law. 

ct + 
EXTENDING ITS CHICAGO CORPS. 

L. E. Spencer, the new Illinois manager of 
the Northwestern Life and Savings of Des 
Moines, is building up the Chicago business 
of that company, and has at work a good corps 
of agents. Heretofore the company has not 
devoted as much attention to Chicago as the 
State outside. Mr. Spencer has fitted up offices 


in the Marquette Building. 
+ ha 


JUDGMENT AGAINST A SURETY. 

Judge Platt of Iowa, in the case of James P. 
Sherman, receiver of the Equitable Mutual 
Life Association of Waterloo, vs. George W. 
Harbin, its former president, and the United 
States Fidelity and Guaranty Company of Bal- 
timore, as surety on Harbin’s bond, gave judg- 
ment for $10,000, with interest, the court 
holding that President Harbin had misappro- 
priated funds that had been assessed by the 
association to pay death claims. A_ similar 
case is pending before Judge Blair against the 
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sureties on Harbin’s bond for the years 1896- 
97. Nearly $70,000 in death claims have been 
filed with the receiver. 





NATIONAL LIFE DEAL IS STILL ON. 





Intermediaries at Work on a Plan Whereby 
the North American Can Take Over 
the Company. 





Negotiations are still in progress for the 
absorption of the National Life, U. S. A., by 
the North American. After the Marquette 
Life of Chicago declined to financier the deal 
for the North American, two of the former's 
directors, T. C. MacMillan and Ephraim Ban- 
ning, took hold of the matter as private indi- 
‘viduals, as the North American offered a 
handsome commission to anyone who would 
successfully engineer the deal. 

The negotiations are being made entirely 
with O. D. Wetherell, the president of the 
National. He owns about $950,000 of the cap- 
ital stock of the National. The stock is 
heavily mortgaged and likewise Mr. Weth- 
erell’s personal property. It is understood that 
Mr. Wetherell desires to save himself from 
so much indebtedness, and is very anxious 
to get from under the National and come out 
as free as he can. C. E. Mabie, former presi- 
dent of the Iowa Life, and now vice-presi- 
dent of the Mutual Reserve, holds $40,000 of 
National stock and was in Chicago for sey- 
eral days looking after his interests, and the 
$200,000 loan made to the National by the 
old Northwestern, which was taken over by 
the Mutual Reserve. 

Several propositions have been made by the 
interests appearing for the North American. 
It was thought at one time that a satisfactory 
deal could be consummated by the North 
American assuming the indebtedness of the 
National, but the latest story afloat is that the 
North American will require the National to 
raise $265,000 to add to its assets before it 
will take over the business. The promoters 
are working on a basis of participating in 
the renewals, but the North American agrees 
to make a handsome advance as soon as the 
deal is made. 





COMMISSIONS PAID ON BUSINESS. 

In computing the commissions paid on new 
business and renewals, from figures taken 
from the New York report, Insurance Econom- 
ics reaches the following: 








Commission 

and 

New agency 

business. Renewals. expenses. 

PD iitaben alitwktuwecy 50.50 5.60 14.61 
BED kscccans eeseccks 5.83 12.73 
Connecticut General 5.49 16.76 
Connecticut Mutual 6.31 8.40 
ED iditioe? vedudate 6.28 12.04 
PE, Sscecess 006066 i 31 16.01 
DT titcdete ‘xeeacueeee 6.63 19.13 
DPD cconeace esonse 5.25 16.39 
Massachusetts Mutual 6.20 13.67 
Mutual Benefit .......... 5.32 10.11 
Dh MEl ls sécccesneene 5.56 9.61 
Es capeccsnague 6.81 17.07 
New England Mutual.. 5 4.61 10.66 
New York Life ........ 3.17 7.00 
ep ty Mutual . 7.55 12.2 
a) OS eae * 5.41 14.51 
Pheenix Mutual 6.08 14.73 
Provident L. & T. ...... 7 5.13 9.50 
Provident Savings oes Me 4.64 18.04 
SS)  eaaeaaaee 7. 6.94 13.48 
Ee b. 5.4! 13.62 
Union Central .......... 49.10 j 16.18 
Fae 1.8 24.55 
United States ........... 22.86 
Washington .... 21.61 
re 5.43 $15.18 


In case of some companies the entire com- 
mission is not found in the commission ratio, as 
it does not include agency salaries and other 
expenditures in the procurement of new busi- 
ness. This is found in the column, 
sions and Agency Expenses.” 

+ ~~ 
HOAGLAND’S WORK IN ILLINOIS. 

F. G. Hoagland, superintendent of agents of 
the Security Life and Savings of Des Moines, 
has been doing some fine organization work in 
Illinois since he went with the company. He 
has eight direct branch offices in the State 
from which agents radiate over districts of 


“Commis- 








which these offices are centers. The Security 
is doing a splendid business, and Illinois was 
the banner State last month. It expects to ex- 
tend its field the first of the year. 
- - 
THEN AND NOW. 

The New York Life’s News Letter, in 
comparing the conditions of its policies issued 
in 1891 and those now furnishes an interesting 
exhibit. The policy taken for 1891 is the 
“Free Tontine Policy,” that for 1900, the “In- 
surance and Investment Accumulation Policy. 
The comparison is: 

Subject Matter- 

Residence, 1891, restricted first two years; 
no restrictions. 

Travel, 1891, 
restrictions. 


Occupation, 1891, 
no restrictions. 


1900, 


restricted first two years; 1960, no 


restricted first two years; 1900, 


Suicide, 1891, no restrictions; 1900, no restrictions. 

Dueling or violation of law, 1891, reserve only 
paid; 1900, no restrictions. 7 

Military or naval service, 1891, reserve only paid; 


1900, no restrictions. 

Paid-up insurance granted on request, 
years’ premiums being paid; 1900, 
miums being paid. 

Extended insurance allowed without request, 
1891, no provision; 1900, after first payment. 

Grace in payment of premiums, 1591, one month; 
1900, one month. 

Reinstatement in case of lapse, 1891, no provision; 


three 
pre- 


1891, 
two years’ 


1900, within five years, during accumulation pe- 
riod. 

Policy incontestable, 1891, after two years; 1900, 
from date of issue. i 

Loans on policy, 1891, no provision; 1900, after 
two full years, premium for current year being 
aid. : 

Change of beneficiary, 1891, no provision; 1900, 


while policy is in force. 
Change in method of payment, 1891, no provision; 
1900, within first five years. 





LIMITATION IN THE AMOUNT OF RISK. 





Maximum Insurance Granted by the Leading 
Companies—What Several Individual 
Corporations Will Write. 





(By the Insurance Associated Press.) 


New York, July 23.—The Equitable Life As- 
surance Society of New York has just in- 
creased the maximum sum it will insure upon 
a single life from $200,000 to $250,000. This 
is the highest fixed sum which any American 
company now assumes. In the case of the 
Mutual and Metropolitan, however, there is no 
limit to the maximum amount of insurance on 
a single life, and in the case of the former it is 
known to have taken a sum as high as $1,000,- 
ooo. The New York Life will issue $200,000 
on a single life, and is limited to this sum 
by the provisions of its charter. Three other 
companies, the Northwestern, Penn Mutual 
and Prudential, will issue $100,000 on a single 
life. The maximum limit in the following 
companies is $50,000: A®tna, Connecticut Mu- 
tual, Manhattan, Massachusetts Mutual, Mu- 
tual Benefit, New England, Provident Life 
and Trust, Washington. The Germania, State 
Mutual and Union Mutual will issue $30,000 
on a single life, while in the case of the Berk- 
shire, Connecticut General, Home, John Han- 
cock, National, Phoenix Mutual, Travelers and 
Union Central, the maximum limit is $25,000. 

It will thus be seen that the supply of in- 
surance in high-class companies is to-day ap- 
parently equal to all demands, even of mil- 
lionaire patrons of life insurance. In the 
twenty-four companies above named, where 
there is a limitation as to the amount of risk, 
the total available indemnity is $1,440,000. 
This does not include the Mutual Life and 
the Metropolitan, where there is no maximum 
limit. Including these, it is probable that the 
maximum amount of life insurance indemnity 
which can to-day be procured in standard com- 
panies ranges from $2,500,000 to $3,000,000. 

The maximum lines of all companies have 
been largely increased within recent years, 
due to the increasing number of large in- 
surers and the desire of each company to 
control all, or. a major portion, of the lines 
placed. Under these conditions the practice 
of reinsuring between the companies has come 
into vogue as it has in fire insurance, so that 


the net amount of risk in the different com- 
panies is often much less than the actual 
amount written in the face of the policy. This 


reinsurance is placed both in American and 
foreign companies. 





GOSSIP ON LIFE INSURANCE. 


There are three companies nies that remain in 
one class, the Connecticut Mutual, Mutual 
Benefit and Provident Life and Trust. These 
companies remain year in and year out about 
the same, making changes only when 
conditions change, such as lower earning 
power of money, requiring them to seek a 
higher reserve. They are the old-time tried, 
annual dividend companies that have given 
good results and are not ambitious. Thev 
may be old style in some respects, yet they 
have done well with their policyholders and 
are conscientiously managed. Other com- 
panies have broadened, changed their tactics 
and expanded, but these are the dyed in the 
wool. 


basic 


The increased cash values of the North- 
western Mutual form a fruitful topic of gos- 
sip in life circles, being a departure from the 
old idea of the company. The move is one in 
the present evolution of life insurance. For 
some time companies that made a great divi- 
dend record were paying accumulations from 
a false source of income—that is, they were 
paying more than they actually earned. With 
most companies the dividend argument will be 
relegated to the shades. The new talking 
point will be higher guaranteed values. When 
companies did not pay cash values or allowed 
a higher surrender charge, dividends could 
well be paid to the persistent, but with con- 
tracts liberalized and higher values demanded 
in competition the lapse source of dividends 
can not be relied on, and contributions from 
other sources are not sufficient to keep up the 
record of the past. 

Some critics state that the Northwestern 
cannot afford to pay so high values and the 
pendulum is swinging too far in that direc 





tion, the same as it did in the way of 
dividends. This position can hardly be sub- 
stantiated. 


The Northwestern makes a charge 
of $15 per thousand in the earlier years and 
gradually diminishes the surrender charge an- 
nually by $1.25, until finally the full reserve is 
guaranteed. This affords it ample oppor- 
tunity to get its business adjusted and to pre- 
pare for the higher values of later years. 

The freaks of mortality are often exem- 
plified in various companies. Years vary ex- 
ceedingly and yet in the long run, with a well- 
selected business, there is an evening up of 
the death ratio. Some companies with a 
larger business in force now find that in years 
previous, with a much smaller amount, there 
came periods when the death loss was much 
higher. It is told that in one year the Secur- 
ity Trust and Life had ten policyholders hold- 
ing $10,000 each die. It had probably fifty 
such policies in force, and naturally there was 
considerable solicitude. Since that time it has 
not lost a $10,000 risk. 


Actuary Eddy of the newly organized Mar- 
quette Life of Chicago has decided not to give 
cash surrenders in its policies, but will make 
liberal loans. Mr. Eddy is averse to cash 
surrenders in life insurance, believing that a 
life company is a very sensitive institution, 
and there is liability of being a run on an in- 
stitution, the same as on a bank. He believes 
that cash surrenders should not play any part 
in life insurance transactions, as the aim of life 
insurance is protection primarily, and a man 
who takes it should not be permitted tc with- 
draw at will. 

The paper read by A. W. Stevens of Chi- 
cago at the annual meeting of the agency as- 
sociation of the Northwestern Mutual Life 
held last week is attracting considerable at- 


tention. Mr. Stevens discussed “gold bond 
policies,” taking for example the “5 per cent 
debenture” of the Equitable. 


Mr. Stevens stated that the gold bond con- 
tracts guaranteed a certain rate of interest, in 
this case, 5 per cent, for a certain number of 
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years after the policy became a claim or ma- 
tured. His contention was that no company 
would guarantee 5 per cent interest for twenty 
years unless the assured paid well for the 
luxury. 

In taking out a $10,000 5 per cent gold bond 
policy, he showed that the assured was really 
paying for a $13,000 policy. This places the 
insurance value of the policy 30 per cent more 
than the sale value, but the premium is just 30 
per cent more than required for an ordinary 
$10,000 policy. 

He uses as an example a twenty-year en- 
dowment on the 5 per cent gold bond plan, 
and states it is really a combination contract, 
viz. (1) a twenty-year endowment for $10,- 
000, and (2) a twenty-year endowment for 
$3,000, paid in twenty annual instalments of 
$195.78, if paid at the beginning of the year, 
but if interest is paid semi-annually, a com- 
pany can pay $200, instead of $195.78. He 
thus shows that a company can guarantee 3 
per cent on the $10,000, which makes $300 
per year, and the total annual income from 
the $3,000 instalment policy is $200 a year, so 
that makes the $500 guaranteed. 

Mr. Stevens goes on to illustrate by show- 
ing how a company can issue a $13,200 policy 
with annual dividends at a lower premium than 
the gold bond contract named, and the as- 
sured may stipulate that $10,000 be left with 
the company for twenty years on which it will 
guarantee 3 per cent interest and direct that 
the $3,200 be paid in twenty annual instal- 
ments of $208.80, thus making an annual in- 
come of $508.80 for twenty years, at’ which 
time the $10,000 will be paid, or, if left with 
the company, it will guarantee 3 per cent in- 
terest. 





LIFE NOTES. 


The Fidelity Mutual Life wrote new busi- 
ness amounting to $5,964,631 during the three 
months ending June 30. 


F. D. Verran of Republic, Mich., has taken 
the upper peninsula agency of Michigan for the 
National Life and Trust Company of Des 
Moines, Iowa. 


The Fidelity Mutual Life has paid $10,000, 
the amount of a policy carried by the late 
Governor Tanner of Illinois. It was the only 
insurance he carried. 


George L. Root, general agent of the Penn 
Mutual at Peoria, Ill, has written Martin 
Kingman, the plow manufacturer, for a $100,- 
ooo fifteen-year endowment. 


Superintendent of Insurance Orear of Mis- 
souri, on relinquishing his office August 1, will 
become agency director of the New York Life 
for southern and central Missouri. 


Henry L. Rosenfeld, Ohio state supervisor 
for the Equitable, is looking after the agency 
of M. A. Marks, manager at Cleveland, while 
the latter is absent on a six months’ vacation. 


The Provident Savings has established a 
branch office at Columbus, Ohio, under the 
management of Frank Fargo of New York. 
Mr. Fargo will superintend the business in 
central Ohio. 

The Massachusetts Mutual closes its office 
in Des Moines, its cashier going in the same 
capacity with the “Security Life and Savings 
at St. Paul. The Chicago office of the Massa- 
chusetts Mutual will look after the Des Moines 
renewals. 

A strikingly attractive booklet, with heavily 
embossed covers of bronze, bears the title of 
“Five Per Cent Yearly Guaranteed.” It is 
issued by the Canada Life Assurance Com- 
pany of Toronto and sets forth clearly the 
features of the company’s gold bonds. It can 
scarcely fail in its object of interesting the 
public in this growingly popular form of in- 
vestment. 

The Cleveland Life Underwriters Associa- 
tion has selected the following delegates to 
the next meeting of the National association: 
H. H. Ward, F. L. Thurber, John Thomas, 
O. W. Carpenter, E. W. Christy, F. A. G. 
Merrill, George H. Ohmsted, J. W. Pickard, 
a; 4 oe Hall. Alternates: E. B. Ham- 
> Quigley, G. W. Phypers, Captain 

A "Kendell H. F. McNutt, T. Davidson, 
E W. Gebauer, Dr. C. E. Lawton and ‘C. E 
Whipple. 


AMONG THE CASUALTY MEN. 


EMPLOYERS LIABILITY IN COUNTRY. 





Much Depends on the Character and Reputa- 
tion of the Agent—Prejudice in 
Some Localities. 





Employers’ liability insurance in the smaller 
places is gauged largely by sentiment. Some 
points find it a popular thing and nearly every 
employer of any consequence carries it. 

Much depends on the character and influence 
of the men soliciting it. If an agent be one 
of considerable consequence and pushes the 
business energetically, he will gather together 
a good lot of risks in smaller places. 

Manufacturing localities or mining districts 
offer a fine field for the liability man. In the 
New England States the country is honey- 
combed with factories and is an excellent 
pasturage for liability. 

It is found that in some quarters of the 
West particularly, the failure of the American 
Casualty, Guarantors and others has prejudiced 
people against employers’ liability. It will re- 
quire some time to get this sentiment removed. 
The reputation companies have in looking 
after claims carries great weight in the coun- 
try. 





LOSSES ON TEAM RISKS. 
Now that team rates will be raised, liability 
men have been discussing the loss ratio on 
this class of business. Outside of the large 





cities there is but little team insurance writ- 
ten. 

The main claims are due to accidents caused 
by “hurry-up” wagons which are called out to 
deliver goods at the earliest moment. Small 
retail men may be out of goods and order a 
line to be sent immediately. High speed and 
carelessness breed a number of accidents. 
Many claims arise from the poorer or tene- 
ment districts, where large numbers of chil- 
dren congregate in the street. Ice wagons 
cause a number of injuries, owing to children 
climbing about them and the drivers becoming 
careless. Ice cream delivery wagons are also 
a fruitful source of accidents. 

Companies are beginning to discriminate as 
to classes of teams and some are put on the 
prohibited list. All classes of delivery wagons 
are dangerous. Companies take into consid- 
eration the class of drivers employed, the care 
they exercise and their habits 


+ Saal 
CASUALTY APPOINTMENTS. 
The following miscellaneous appointments 
have recently been made: 


OHIO. 


National Indemnity—Henry Porter, Sandusky. 
a Masonic Acc.—Charles A. Barnard, Sid- 


ne 

Lioyas Plate Glass—H. W. Young, Salem. 

U. S. Fidelity & Guar.—C. W. Finch, St. Clairs- 
ville. 

U. S. Health & Ace.—John F. Beans, Mineral 
City. 

General Accident—W. H. Miller, Leipsic. 
General Accident—F. H. Mutchler, Wellston. 
Great Kastern—William McCarthy, Canal Dover. 
Metropolitan P. G.—James W. Carroll, Calum- 
bus. 

National Accident—A. H. Varner, Zanesville. 

N. A. Aeccident—Jos. W. Lacour, Hamilton. 

National Surety—James F. Hearn, Urbana. 

National Indemnity—Arthur Tucker, Manchester. 

Ridgley Protective Association—F. F. Foote, 
oe J. M. Goodrich, Eaton. 

. Health & Acc.—-Heckert & Berrenger, Fos- 
tor 
—s ++ 


BANKERS SURETY COMPANY ORGANIZES. 

The Bankers Surety Company of Cleveland, 
Ohio, has organized, and will soon be ready 
for business. The meeting for organization 
was held in Cleveland last week and the di- 
rectors chosen are as follows: J. C. Gilchrist, 
vessel owner, president of the Federal Trust 
Company and the Coal and Iron Bank, Cleve- 
land; M> A> Bradley, president of the State 
NatioriaP Bank; ‘Cleveland; John Mitchell, ves- 
sel owner and banker, Cleveland; M. A. Brad- 





ley; vessel owner and real estate owner, Cleve- 








land; Harvey D. Goulder, attorney, Cleveland ; 
E. P. Williams of the Sherwin-Williams Paint 
Company, Cleveland; Frank M. Osborne, presi- 
dent of the Pittsburg Coal Company, Cleve- 
land; George H. Olmsted of Olmsted Bros., 
state agents of the National Life, Cleveland; 
Charles R. Miller, attorney, Cleveland; John 
Jaster, secretary and treasurer of the State 
Banking and Trust Company, Cleveland; 
W. E. Craig, Cuyahoga county auditor; W. P. 
Johnson, cashier of the Commercial National 
Bank, Cleveland; Frank Semple, director of 
the Fidelity Title and Trust Company, Pitts- 
burg; Leander Burdick, secretary and treas- 
urer of the Union Savings and Banking 
Company, Toledo; Joseph H. Dyer, attorney, 
Columbus; I. B. Cameron, state treasurer, Co- 
lumbus; Adolph Kurz of Rosenthal, Kurz & 
Hirschel, Chicago. 

The directors organized by the election of 
the following officers: President, Harvey D. 
Goulder ; vice president, W. P. Johnson; sec- 
retary, Joseph Schauweker; treasurer, W. K. 
Rose. 

Some of the other stockholders are W. T. 
Cope, president of the Commercial National 
Bank, Columbus; J. T. Detwiler, electric rail- 
way owner, Toledo; Charles Mayers, cashier 
of the New First National Bank, Columbus; 
A. C. Bartlett, president of the Northern Trust 
Company, Chicago; Joseph E. Dutton, mana- 
ger for Armour & Co., Chicago; J. V. Clark, 
president of the Hibernian Banking Associa- 
tion, Chicago. It is said that the capital stock 
of the company is now oversubscribed. 

++ te 
COMMERCIAL MUTUAL'S LOW-PRICED POLICIES. 


The Commercial Mutual is selling a num- 
ber of its non-forfeitable, incontestable, $2,500 
indemnity policies. The contract is intended 
for men who cannot afford a high-priced pol- 
icy. The premium is $10 a year, with $15 a 
week for total disability for fifty-two weeks, 
or $25 for fifty-two weeks if injured on com- 
mon carrier, etc. Partial disability is $7.50 
for three months. 

Along with it the Commercial issues a 
health contract for $5 og —— 
twenty-eight diseases. paying $12. weekly 
indemnity for three months, 

++ + 
UNION CASUALTY IN OHIO. 

Since the recent mention of the progress 
of the Union Casualty & Surety Company in 
Ohio under the direction of Edwin D. Bold- 
man, the new Ohio manager, the following 
additional agencies have been created by Mr. 
soldman : 

Philip A. Kahle, Lima; Thomas K. Wilkins, 
Lima; J. A. Kennington, Milford Center; M. 
C. Mackey, Millersburg; Wirt Kessler, West 
Milton; Carl H. Booth, Columbus; J. W. 
Yeisley, St. Paris; Robert W. Stancill, Fos- 
toria; C. A. Leech, Uhrichsville; Lewis F. 
Garver, Barberton ; A. M. Beck, Wadsworth; 
H. S. Ridenour, Xenia; Charles W. Fairbanks, 
Marion; E. F. Armstrong, Hicksville; R. L. 
Stoughton, Westerville; Ezra B. ‘Colton, 
Paulding; Heckert & ’ Beringer, Fostoria ; 
Fred. Bauman, Sandusky; Bernard Schleshin- 
ger, Xenia. 

These agents are accredited for all three 
of the Union Casualty’s present departments 
of accident, health and plate glass insurance. 





CASUALTY NOTES. 


Franklin J. Moore of the General Accident 
is making a tour of western cities. 


H. B. Meininger has been appointed assist- 


ant secretary of the Commercial Mutual Ac- 
cident. 


C. D. Pickering, formerly with the North 
American Accident, has become a general 
agent of the Great Eastern at Chicago. 


The Commercial Mutual Accident now has 
branch offices at New York, Chicago, Cincin- 
nati, Cleveland, Buffalo and Reading. 


The American Surety has made the follow- 
ing recent appointments in Ohio, under Man- 
ager Coughlin of Cleveland: The Bruner- 
Goodhue-Cook Company, Akron, Ohio; Frank 
E. Grosshans, East Liverpool, Ohio; T. H. 
Loller, Dennison, Ohio. 
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~~ INSURANCE BROKERS. 
E. J. SUMMERHAYS & CO. 


Fire Insurance Brokers, 
84 ADAMS 8T., CHICAGO. 
Insurance placed on Mercantile and Manufacturing Risks 
in any Location; correspondence solicited. 





ARTHUR ELEVE. 
Broker and Underwriter, 
Handler of Surplus Lines, 
80-82 William Street, New York City. 
Kepresenting First-Class New York 
Stock Companies. 





We make a specialty of writing Fire 
Insurance on risks that local agents 
cannot provide for in their own 
agencies. Liberal commissions. 


C. A. VAN ANDEN & CO,, 
164LA SALLE STREET, - CHICAGO, ILL, 


J. HE. LEIDING, 


FIRE INSURANCE 
Masonic Temple, W.E.Cor. 3rd and Walnut, Cincinnati, Chio. 
Telephone Main 2712. 


ROVAL EXCHANGE ASSURANCE, London, Eng. Est. 1720. 
Losses paid over $183.000,000. NATIONAL FIRE INSURANCE 
CO., Allegheny, Pa. Net surplus, $171,524.19. FIDELITY 
& CASUALTY CO., New York. Plate Glass, Elevators, 
Boilers and Employers’ Liability. GERMAN FIRE of 
Pittsburg. CONCORDIA of Milwaukee. 


Surplus Lines for Agents 
Western Consolidated Underwriters 
FIRE and 
Marine LSuranice, 
160-162 Washington Street, 
CHICAGO, ILL. 
Assets, $158,250.28 Unpaid Losses None. 


Shall be pleased to write Lines on Surplus Business. 
Correspondence Solicited. 


E, LITTLEFIELD & CO., 
MANAGERS. 

BEFORE SIGNING A CONTRACT 
Don't Fail To See 


Ferguson Bros., 


General Agents for Northern Illinois, 


THE PRUDENTIAL INS. CO. OF AMERICA. 


(Ordinary Department.) 
407 Merchants’ Loan and Trust Bidg., Chicago. 
SPECIAL AGENTS for Chicago. 


DISTRICT AGENTS £°F outside 


territory. 


LOCAL AGENTS everywhere. 
c.J. RUSSELL & CO. 


ESTABLISHED 1690. 


General Insurance Agents & Brokers, 


177 LA SALLE STAEET, 
CHICAGO. 

















WANTED 





We Make a Specialty of Placing Agents’ Brokerage 
and Surplus Business. Reliable Stock Companies. 


CORRESPONDENCE INVITED. 








BROKERS AND AGENTS. 


There is now a great question as to 
whether the agent or broker will be the 
dominant feature in the large cities of the 
future. The American agency system, in 
our judgment, should never be impaired. 
The local agent is a large and important 
factor in the business. He gets the busi- 
ness for the companies. When he secures 
it and writes a policy, he desires to carry 
it to the assured in neat form. He should 
have one of our morocco document cases 
with leather pockets. Thus he keeps his 
policies clean, and this impresses the as- 
sured. You can get them in black, dark 
blue or red. Size, 10x4%. You can carry 
one in your pocket. Price, 75 cents. 

Superior insurance supplies—Globe- 
Wernicke. 

Tue WESTERN UNDERWRITER COMPANY, 
413 Vine street, 164 La Salle street, 
Cincinnati. Chicago. 
Tel. Main 2077. Tel. Main 2914. 





INSURANCE ADJUSTERS. 


PLDI WOQWOWOOWWWWWWWWWONWMWMCNOOMOwOwOwwwwO!? 


F. L. PARSONS, 
Adjuster of Fire Losses, 
29 Euciip AVE., Room 10, CLEVELAND, O. 
Telephone Main 1996. 


F. E. BIGDEN, 
Insurance Adjuster, 


45 La SALLE STREET, ROOM 306 
Telephone Central 856. 


INSURANCE LAWYERS. 
White, Jonson, McCaslin & Cannon, 


Counselors at Law, 
1416 to 1421 Williamson Blidg., Cleveland, O 





CHICAGO. 











SPECIAL ATTENTION GIVEN TO THE 
LAW OF INSURANCE, 





H. J. Bootu, T. J. KEATING, S. PETERS. 
BOOTH, KEATING & PETERS, 


Rooms 7, 8, 9 Boarp or TRADE, 
ee ~ 784. CoLuMBvs, Onto. 
Special Attention given to Insurance Law. 


CRANE, NORRIS & DREW, 


Attorneys and Counselors, 


1003-1009 Michigan Trust Co. Bldg., Grand Rapids, Mich. 
Special Attention given to Insurance Litigation. 


HOWARD & HANDLAN, 
Attorneys at Law. 


Special Attention to Law of Insurance. 
WHEELING. West VIRGINIA 











T.B.Paxton, J.W.Warrington, T.B.Paxton Jr., G.H.Warrington 


PAXTON & WARRINGTON, 
Atterneys and Counselors at Law, 
Unitrep Bank BUILDING, CINCINNATI, OHIO. 
Special Attention to Insurance Law. 





P. P. LEWIS, 


Attorney and Counselor at Law. 
Offices, Union Deposit Bank Building, Steubenville. Ohio. 
Notary and Stenographer in Office. Fire, Life. Accident and 


Liability Insurance Litigation a Specialty. Unquestioned 
references given 





LOCAL AGENTS. 


CAIRO, ILLINOIS. 
H. H. CANDEE & SON, - INSURANCE. 
ESTABLISHED 1858. 


Special facilities for placing large lines on LUMBER at the 
mills in Southern States. 





C. A. FARNHAM & Co., 
4TH AND VINE Sts., CINCINNATI, O10. 
Fire, Marine, Tornado, Rents, Plate Glass, Accident, Boiler, 
Elevator, Employers’ Liability and Bonds. 
Correspondence Solicited. 

















M. BUCHMANN. A. W. PARSONS 


BUCHMANN, PARSONS & CO., 
Fire Insurance. 
Correspondence Solicited, Lines Large or Small. 
-2-3 GARFIELD BLDG., CLEVELAND, OHIO 





THOMAS H. GEER & CO., 
General Insurance, 
158 Superior STREET, CLEVELAND, O8IO. 
Members of the Ohio Association of Local Fir ¢ Insurance 





0. M. STAFFORD, GOSS & CO., 
BrRoapwayY AND WILLSON AVENUES, CLEVELAND, ’On10. 
The largest Agency - a Bway for large lines. 

and an lison Aves., 
Branch Offices: } Downtown Office: Century Bldg. 





FRED P. THOMAS & CO., 
General Insurance, 
STANDARD BuILpine, No. 53 Evciip AVE.,CLEVELAND, O. 
Special Facilities for placing large lines in best English 
and American Companies. Correspondence solicited. 


BARKER, FROST & CO., 
General Insurance Agency, 
411 Mapison SrTREeEt, ToLEpDo, Ox10. 
Facilities for carrying large lines. Grain lines a specialty. 


TREMAINE, DRAPER & CO., 
General Insarance, 
2u4 SuPERIOR STREET, - CLEVELAND, OHIO. 
Facilities for placing large lines unsurpassed. 
CORRESPONDENCE SOLICITED. 











THE McGILLIARD AGENCY CO. 
Place Surplus Lines. 


Correspondence - agents 
solicited 





FRANKLIN’S INSURANCE SUPPLY 


HOUSE, 
Newark, Send 10 cents for sample policy of forms. 
Ohio, Experience in fire insurance, |3 years. 


Indianapolis, Indiana. 





1846 —TsaE— 1901 


Western Mutual 


FIRE INSURANCE CO. 
OF URBANA, O. 


WRITES OHIO BUSINESS ONLY. 


Fifty-Five Years Conti and §$ ful Operation. 








W.R. ROSS, President. C. A.ROSS, Secretary, 
E. T. O’KANE, Special Agent. 





KIneorporated April 17, 1876. 
Began Business October 2, 1876. 


The Central Manufacturers 


MUTUAL INSURANCE CO., 


NAN WERT, O. 
Liability of Members to Assessment $475,001.43 
Total Cash Assets $117,126.73 
Net Cash Sarplus $64,915.59 


H. V. OLNEY, Pres. F. W. Purmort, Sec’y and Treas, 





1876. 1901, 
STRONGER AND BETTER THAN EVER. 


TheOHIO MUTUAL 


FIRE INSURANCE CO. 
of Salierm, O. 


An Agency Company Confined to Ohio. 
CASH SURPLUS, - = $57,530.78 
‘‘Maximum Security—Minimum Cost.’’ 

J.R. VERNON, Prest. J. AMBLER, Secy. 





CHARTERED 1851. 


Rachland 


Mutual Insurance Company, 


MANSFIELD, OHIO. 


DIRECTORS: 
N. 8. Reed, J. W. Jenner, W. W. Cockley, 
J.C. Larwill, G. A. Clugston, A.C. Cummins, 
H. R. Smith, H. C. Hedges, J. A. Rigby. 
Assets, $1,600,000.00, 
HM. BR. SMITH, Pres’t. RB. SMITH, Seo’y. 





J. W. Waaner, Pres. J. M. Cook, Sec'y. 
INCORPORATED 1873. 


THE MANSFIELD 


MUTUAL FIRE INSURANCE CO. 
OF AANSFIBLD, OHIO. 





Premium Notes, $470,079.00 
Net Cash Surplus, $23,731.50 


BUSINESS CONFINED TO OHIO. 





Health Insurance Exclusively. 


Gustav W. Liirman, Prest. Samuel R. Barr, Vice-Prest 
J. Bannister Hall, Sec’y-Treas. 


National Indemnity & Insurance 
Company of Baltimore City. 


CAPITAL $100,000.00. © SURPLUS, $38,000.00. 
RELIABLB AGENTS WAN@eS* 
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PROVIDENT LIFE AND TRUST CO. toe iwTeR-STATE LIFE—— 


tem - - s - Omeees ASSURANCE GOMPANY. 


hich makes Life Insurance moderate in ° 
PR me sich makes 18 mee eativente, ots Home Office: W. E. cor. Fourth and Elm, Cincinnati, Ohio. 


Evidence of the skillful and faithful management of this Company is 
sof mental. Fort low expense rate, and the sumanstcahthy Sonenaie 
For the full period od of its existence, the death rate hee The company operates upon the mutual principle. Chartered and authorized um 
wr. indicated by the authoritative tables. a laws of Ohio, as a level premium, legal reserve company. Ite 

rene policy guarantees are the fullness of 


WILLIAM D. YERGER. Genenac Aocat Weerenn Ouro, THE HICHEST STANDARDS. 


ETHODIST BOOK CONCERN BUILDING, CIROINHAT!, Ome. The company Issues all forms of legitimate Insurance contracts, such as term, limiteé 





























SAFFOLD Genenat Accent Eastern Onto, life, 
s. 8. » en Coome Seem payment life, endowment and debenture policies. 
dAMES W. JANNEY, Genenas Aatnr, va Extraordinary inducement to Agents 
825 MARQUETTE GurLOING, CwrcAao, will be made toa limited number tooperate in Ohio. None but men of high staaé 
BASSETT 6 REESE, Geneon, Seeeee, , ing and good record desired. Address the AGENCY DEPARTMENT. 





= Massachuscits Mutual Life Insurance Co." 


INCORPORATED 1851. 


Assets Jan. 3, 1901, $26,245,622.04. Liabilities, $23,920,986,53. Surplus, $2,324,635.51. 
Definite paid-up and cash surrender values written in every policy. 
ORR A. HALL, President. HOaNRY M. PHILLGEFS, Secretary. 


CINCINNATI OFFICE: 20! Johnston Buliding. ° F.C. CROSS, Manager. 
CHICACO OFFICE: 319 Merchants Loan & Trust Building, SMITH & BISHOP, Managers. 


The State Life Insurance Company | Mutual Reserve Fund Life Association, 





INDIANAPOLIS, INDIANA FREDERICK A. BURNHAM, Paesivenr. 
ANDREW M. SWEENEY, 8 UINN, LB 8. WYNN, 
President = V.-Pres and Supe of Agents dn DY 


—_——_____—___—. BIGHTY-ONB THOUSAND POLICY-HOLDERS, 
UNPARALLELED RECORD 


Insurance Admitted Reserve Admitted TOTAL ASSETS, e 1 ma 264,838.2 1 . 

in force Assets ones <t al Surplus qu 
— so Sane ios am. THE TWENTIETH ANNUAL STATEMENT 
i808... Si: 1048.0 23,000, fiso ees, $ sise 037, gigt-es 7.608, SHOWS THAT THE 1900 BUSINESS BROUGHT 

: An Increase in Assets. An Increase in Income, 
900. "$28,339,877 $671,370 §409:594 $261,775 , . 
Deposit with State of Indiana for Protection of ail its Policyholders An Increase in Surplus 
A HALF MILLION DOLLARS AND 

me ATE EY We Ky RR ty 4h he, 1 ee An Increase in Insurance in Foree. 


NSURA GENTS Examine the Life Annuity Competitive Contract of thisCompany. An 
we NCE A original method of securing a closer fraternity of interests between 





prosperity of bis Company a3 i grows and prosper ivenables the average agent to wi a com NET SURPLUS, $1,187,617.68. 
petency and become independent. RITE FOR PARTICULARS. 





eae pe TET seg Contracts direct with the heme office. Total Death Claims Paid since Organization, over Forty-five Million Dollars. 


ABILITY STABILITY, LIBERALITY, MUTUALITY. 


Do you realize how masterful is the management, how great is the strength 
and how broad is the plan of 


THE MUTUAL LIFE INSURANCE COMPANY OF NEW YORK, 


RICHARD A. McCURDY, President? 





On the 1st of. January, 1901, the assets of The Mutual Life were larger by $35,646,000 than the net cash 
assets of the United States Government, including the $150,000,000 of gold reserve. 









Total cash assets of the United States Government, January 1, 190]........-...-.-200 coeeeeeeeee $290, 107,072 
Asseis of The Mutual Life for the protection of policy-holders, January |, (901....... $325, 753,152 


The Mutual is the strongest, largest, most progressive Life Insurance Company in the world. Its assets 


are Clean and well invested. It issues the most attractive and desirable policies. There is no better com- 
pany for which competent and reliable men, who are not rebaters, can work. Experienced agents 


may address 
GEORGE T. DEXTER, Superintendent of Domestic Agencies, Home Office. 
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U N 1O CASUALTY 


AND-~+—+—— 
eee 


SURETY 























GENERAL CASUALTY. 
P.W.WARD,Ges.A: 
FRED RAUH & CO., 


Gea. Agt. 
Ciacinaati. - 











COMPANY, 


Wainwright Bidg., ST. LOUIS, MO. 





Individual Accident, Health 
and Plate Glass Insurance. 
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- 
TERN 
— me NORTH DAKOTA. 
INDIANA. OU EEN aK SOUTH DAKOTA. 
MICHIGAN. ZS | | 
Ins. Co. of America. } NEBRASKA. 
<0em KANSAS. 
WISCONSIN.’ i 
MINNESOTA. Western Department, ; OKLAHOMA. 
' P. D. McGREGOR, Manager. W. L. KING, Ass’t Manager. COLORADO, 
ROVAL BSLELDEND, GIHBOAGO. ! WYOMING. 
























Handlers of all kinds of 
FIRE AND MARINE SALVAGE. 


Nos. 207 and 209 Madison Street, 


SAMUEL GANS, Manager. 


Long Distance Telephone, 











THE EZEKIEL & BERNHEIM CO 
SALVAGE WRECKERS 


AUCTIONEERS and APPRAISERS 


SALESROOMS and WAREHOUSES, 
No. 334 Maia Street. 


CINCINNATI, OHIO. 


Every facility for handling merchandise of all descriptions. 
Cc. BR. ROTHSCHILD, Special. Long Distance Telephone [ain 1368. 
€@ Adjusters will please telegraph or telephone at our expense. 2% 





and Health 
Policies. 


BEST COMMISSIONS. 


cee 


Accident 


LARGE BENEFITS. LOW RATES. 





Assets, 


° . $899, 232. Surplus, = - 


$388,441. 





KIMBALL C. ATWOOD, Sec’y, 290 Broadway, New York. 


Cc. E. McBripk, President. E. G. RoBINsON, Secretary. 


The National Masonic Provident Ass't, 


MANSFIELD, OHIO. 
Incorporated 1890. 


WEEKLY INDEANITY: 


$3.00 to $30.00 for Sickness. $4.00 to $60.00 for Accident. 
PROVISION FOR AGE. 


Is the only Company that has ever made a continuous success of the sick 
benefit business. 


SOLICITORS WHO ARE MASONS WANTED. 
Noa-Masons Accepted when properly recommended. 





THERE ARE FEATURES IN THE FIFTY-THIRD 
ANNUAL REPORT OF 


THE PENN MUTUAL LIFE INSURANCE COMPANY 


OF INTEREST TO ALL ENGAGED 
IN LIFE INSURANCE WORK. ...- 


A COPY ON REQUEST. 


The Penn Mutual Life Insurance Co., 


921-3-5 Chestnut St., Philadelphia. 








LONDON.GUARANTEE AND ACCIDENT GO. 


(LIMITED) 
OF LONDON, ENGLAND, 


’ HEAD OPFICE—MANHATTAN BUILDING, 
CHICAGO, ILL. 
A. W. MASTERS, GENERAL MANAGER. 


Individual Accident, Employers, General Lier 
bility, Workmen's Collective, Eleva- 
tor and Teams Insurance. 





ws Te. 
ORGANIZED 1869. 


CONKLING, PRICE AND WEBB, CHAS. L. RAYMOND, 
Gea’l Agents [I!inois, Missenrl and Indiana, Gen’l Agent Michigan, 1229 Majestic Bldg. 
New York Life Blég., Chicago. Detroit. 

















